BUILDING MATERIALS 





SEPTEMBER 16, 1944 





The most 





developed in years! 


Disston Power Driven Chain Saws also are supplied for 
pneumatic power. Effectively and economically used in 
shipyards, by railroads, on construction jobs, etc. 





® A contribution of vast importance to the logging industry! 
That’s what timbermen are saying about this Disston-Mercury 
Gasoline Driven Chain Saw. A well-deserved tribute, for its 
speed in felling and bucking is almost uncanny .. . enabling 
one crew to do the work of 20 men using cross-cut saws! 


The Disston-Mercury takes all kinds of timber 
in its stride. ..softwoods and hardwoods. It 
is sturdily built, easily handled, and may be 
taken wherever a man can walk. And it comes 





at an opportune time—when the manpower 
shortage is acute and lumber scarce...a 
scarcity that may remain as great when the expected post-war 
building boom gets under way. 





Conserve Man-Minutes and help win the war 


ESTABLISHED (640 


With Disston-Mercury Gasoline Driven Chain Saws on the job, a 
production will get a big boost, and precious man-minutes will 

be saved. For further particulars, write to Henry Disston & 

Sons, Inc., 925 Tacony, Philadelphia 35, Pa., U. S. A. 
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Highlights of the Issue 


. For many years AMERICAN LUMBERMAN has been 

one of the lumber’ dealer’s best sources of stock 
house plans. While the service was continued throug 
the war no new plans were added. The time for house 
plans to resume their importance in the dealer’s business 
is at hand, and we hail it with a group of four new 
houses in this issue to be followed by a continuing seriés 
of modern, practical, low cost houses you can sell. See 
pages 39-44, 


7 ’ Lumber dealers’ plans for modernizing their salés. 

rooms and physical properties are beginning to take 
shape as we move ever closer to the time when building 
materials will be available again for this type of work. 
The experience of one dealer with such a store i. 
zation job, and the cash returns it has netted him are 
described in a story beginning on page 34. 


& Is radiant heat a luxury item to be installed only 

in the homes of the wealthy? The article beginning 
on page 36 gives actual cost figures on six installations in 
homes which sold as low as $5200. 


* \A searching analysis pro and con of what various 
new chemical treatments do to wood, and what they 
will mean to the dealer begins on page 45. 


» A traveling reporter visits with lumber dealers 
in New England and other Eastern states and reports 
the consensus of their observations regarding matters 


which are interesting to every dealer. See page 54. 


> A veritable storehouse of ideas for. window dis- 

plays calculated to stimulate sales of the lumber 
dealer’s glass department is the meat of an article on 
page 48 


» Once again paper conservation measures in line 

with wartime restrictions have led to a reduction of 
the weight of the paper stock used in American Lum- 
BERMAN. But as is obvious to the most casual observer, 
that is not the only change in the Amertcan LUMBERMAN 
this month. With this issue we introduce some new 
appearance features and at least one new editorial feature. 


At first crack our new improved cover design will at- 
tract attention. There are new attractive headings on the 
departments this time, and for your convenience Ro 
Y. Kerr’s fascinating Shirt Sleeve Survey department has 
been moved back right under the back cover where you 


- ean turn to it without hesitation. This will be its regular 


location from now on. 


The column you are reading right now is something 
new, and for the most: part will an amplification of 
the contents in each issue. Its aim—to give you a quick 
survey of what is contained in each issue and make it | 
easy for you to turn to those things you wish to read first. 

Probably the most important innovation however is 
the addition of the “News While It’s News” section 
which will follow close on the heels of the contents page 
in each issue. It is to be a rapid survey of the important 
news of the previous two weeks which bears on the lum- 
ber and building materials business, and will afford 
AMERICAN LUMBERMAN readers that warm, confident feel- 
ing of being always up-to-date on the news. 


Advertisement 
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YOUR JOHNS-MANVILLE 


REPORTER DISCOVERS 
A NEW INDUSTRY ! 


How a building ma- 
terial, through its in- 
dispensable service 
during wartime, be- 
came established as 
a product that will 


change many build- — 


ing practices when 
peace comes. 


SHORT TIME AGO I took a trip 
to one of Johns-Manville’s 
big modern factories and uncov- 
ered a story of unusual interest to 
men in the building industry. 
Frankly, I was on the trail of the 
story of asbestos, and how it is 
used in the manufacture of many 
building materials with which you 
are familiar. 
I saw the manufacture of Asbes- 
tos Roofing and Siding Shingles; 
learned of the many improve- 


September 16, 1944, AMERICAN LUMBERMAN 





more or 
Manville 
product 


ter’s saw, 
needs pai 
is hydrau 


wa 


rip 
le’s 
Ov- 
, to 
ry. 
the 


jou 











ments being incorporated in 
these products in anticipation 
of the post-war market. 


I also saw the manufacture 
of Corrugated Asbestos Trans- 
ite. The story of this product 
is a romance in itself. It has made a real contribution to 
our war program by protecting munition factories, ord- 
nance plants, and many other types of buildings against 
the threat of fire. 


But I found my big story in a product that has been 
more or less unsung during these war times. . . Johns- 
Manville Asbestos Flexboard. By good fortune, this 
product had “‘come of age’”’ even before Pearl Harbor, 
and because of its proven fireproof and weatherproof 
qualities, large quantities were immediately demanded 
by the Army and Navy on high priority. 





An Unusual Product 


Let me describe this unusual product to you. Flexboard, 
made of asbestos and cement, is truly a flexible sheet of 
stone—fireproof, rotproof and rustproof. . . yet it can 
be worked with ordinary carpenter tools. 


As I saw these large sheets, measuring 4 feet by 8 feet, 
and in thicknesses of 1/8’’ or 3/16’’, coming off the produc- 
tion line, I tried to visualize the many ways they would 


Johns-Manville Asbestos Flexboard can be cut with an ordinary carpen- 
ter’s saw, and nailed without drilling holes. Fireproof, rotproof, it never 
needs painting. It differs from ordinary asbestos cement boards in that it 
is hydraulically pressed to give it extra strength and handling qualities. 
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be used. Fortunately, the Superintendent in charge was 
a very friendly, cooperative fellow and I asked him a 
question—what he thought the future would hold for 
such an unusual product. As a good Superintendent, he 
immediately put me on the spot. 


“If you want to tell the public of this product, you 
should see for yourself the job it is doing,”’ he said. ‘““The 
first place I suggest you go is Washington.” That started 
me on one of my most interesting trips. 


I Went to Washington 


In our Nation’s capital I saw many of the new office 
buildings required to house the thousands of war workers 
in over-expanded Washington. Conceded to be one of the 
most beautiful cities in the world, I wish you could see 
how Asbestos Flexboard has been used for the exterior 
walls of some of these new buildings. It has a pleasing 
gray stone appearance 
that harmonizes beauti- 
fully with the architecture 
and masonry of those mon- 
umental buildings in Wash- 
ington of which every 
American is so proud. 


Flexboard Serves the Armed Forces 


I toured the Army Camps. I saw Flexboard used as the 
interior and exterior walls of many buildings in our huge 
cantonments. In Army and Navy hospitals it has been 
particularly useful because of its sanitary qualities. 
Attractive in appearance, this asbestos and cement 
product provides a fireproof shelter, resistant to the 
ravages of weather, and one that assures a dry, safe in- 
terior within its rugged walls. 





A Great Boon to Farmers 


Next, I went to the fertile fields and broad farm lands. 
I saw spick and span dairy barns lined with Flexboard . . . 
its cleanliness doubly assuring the maintenance of sani- 
tary conditions. I saw big hay barns, portable hog houses, 
brooder houses, and grain storage bins constructed with 
Flexboard. 


I covered Main Street and our big metropolitan centers 
. .. saw Flexboard used in bar- 
ber shops, garages and laun- eee ad Compe 
dries; in cafeterias and theatre “4“Z% Stra 
lobbies. I saw it in homes, gye The €-076—F 
offices and factories. And it will © "==" 
be used increasingly . . . for construction jobs where fire- 
proof, weatherproof, durable surfaces are required. 


The Shape of Things to Come 


Americans are always quick to grasp new ideas. New 
techniques and materials developed during wartime will 
inevitably prove to be winners in post-war competitive 
markets. And that’s why I think Johns-Manville Asbestos 
Flexboard offers building material dealers a new and out- 
standing opportunity for volume profit. A prefabricated 
sheet material to supply the need for the modern trend 
in design of many types of buildings—schools, commun- 
ity centers, factory buildings, farms and houses—Flex- 
board is the logical material to fit in with the functional 
need and design trends of the future. I went out to get a 
story on Asbestos—and I saw that .. . another new 
American industry has been born. 
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FOR THE LUMBER AND BUILDING MATERIALS 


Fourth Quarter Lumber 
Allocations 


A total of 8,919,000,000 board feet 
of lumber has been authorized for 
distribution by claimant agencies and 
the War Production Board for the 
fourth quarter of 1944. 

These authorizations are based on 
the Lumber and Lumber Products 
Division’s study of lumber supply and 
requirements, and are, in effect, ceil- 
ings on fourth-quarter lumber use 
that will bring consumption into bal- 
ance with available supply. 

Requirements for the fourth quarter 
total 9,673,000,000 board feet. Allo- 
cable supply production (after deduct- 
ing sawed railroad crossties and mine 
ties), plus estimated imports and 
withdrawals from mill and _ yard 
stocks will equal only 8,414,000,000 
board feet. Lumber Division officials 
explained that this forecast of supply 
reflects the seasonal decline, and does 
not take into account the substantial 
loss in output that will occur if the 
present shortage of truck tires is not 
overcome. 

Initial allotments for the third 
quarter totaled 9,152,000,000 board 
feet, which was equal to anticipated 
supply. To date supplemental author- 
izations have been granted against 
emergency demands in the amount of 
approximately 500,000,000 feet. 

Experience in the third quarter, 
when lumber ceiling allotments were 
made for the first time, indicates that 
approximately six percent of total 
purchase authorizations will be re- 
turned to WPB during the course of 
the quarter. Accordingly, it has been 
considered desirable in the fourth 
quarter to grant authorizations, in- 
cluding contingency reserves, at a 
level of 106 percent of supply. 

Under the fourth-quarter program, 
the master applicants—Army, Navy, 
Aircraft Resources Control Office, 
Foreign Economic Administration and 
WPB’s Canadian Division—have been 
allotted 1,669,000,000 board feet. Re- 
quirements submitted by these claim- 
ants totaled 1,757,000,000 board feet. 

Class I industrial consumers will 
be permitted to receive 5,155,000,000 
board feet. Total requests during the 
quarter from these consumers are 
expected to total 6,123,000,000 board 
feet. Class I consumers are those 
who receive authorizations from WPB 


industry divisions on Form WPB 3640 
to purchase more than 50,000 board 
feet of lumber each quarter. 

A total of 275,000,000 board feet 
has been allotted to the National 
Housing Agency. Of that amount, 
238,000,000 feet are for approved war 
housing projects and 37,000,000 feet 
are for emergency repair of dwell- 
ings. NHA’s request was for 287,- 
000,000 board feet. 

For re-allotment to farmers 
through county Agricultural Adjust- 
ment Agency committees, 401,000,000 
board feet has been assigned to the 
War Food Administration. WFA’s 
request was for 422,000,000 feet. 

A total of 211,000,000 feet was set 
aside to meet essential demands for 
lumber for maintenance, repair and 
operating supplies for farm dwellings, 
and for new construction and main- 
tenance, repair and operating sup- 
plies for all other dwellings. This 
lumber will be made available at 
retail yards for sale on uncertified 
and unrated orders. It is estimated 
that 223,000,000 feet will be required 
for this purpose. A general reserve 
of 463,000,000 feet was established to 
provide for essential demands, such 
as possible overseas construction 
which cannot be foreseen. 


Lumber Price Changes 


Amendments 7 and 8 to RMPR 26, 
providing for temporary increases in 
the price of boards and dimension 
and a reduction in the prices of plank 
and timbers, will be withdrawn. 
Mills may sell at the advanced prices 
through Sept. 15 and may ship stock 
thus sold through Oct. 15. Dealers 
may sell at the advanced prices 
through Oct. 15 only. 


Restrictions to Be Relaxed 
Gradually 


Government officials say that war- 
time restrictions on business will be 
lifted as rapidly as this is safe for 
the American people. They add that 
flexible control is a definite policy of 
the government; adjusting control to 
the relation between supply and de- 
mand, relaxing distribution restraints 
progressively and taking them en- 
tirely off as soon as possible. They 
plan that it may be possible to release 
industry in such a way that when the 
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final regulation is lifted, the industry 
will hardly notice it. 

Government men guess that it may 
be two years after the shooting stops. 
But they admit that such a guess 
means little, since we have two wars. 
They think the relaxing of distribu- 
tion orders will get under way rea- 
sonably soon after the European war 
ends, but add that it cannot begin 
then because it has begun already. 
The importance, they say, is not the 
date. It is in the cooperative, intelli- 
gent process of making the flexible 
control really fit the emerging facts. 


Increase Unrated Retail 
Lumber Sales 


The WPB has announced that No. 
4 or. lower grades of Douglas fir, 
Southern Yellow pine, Western hem- 
lock, Western red cedar, Sitka spruce 
and No. 3 or lower grades of all 
species of hardwood may be sold to 
distributors and consumers on uncer- 
tified orders provided that their sale 
will not interfere with the filling of 
certified orders. 

This action was taken by Direction 
No. 6 to the lumber and lumber prod- 
ucts Order, L-335, because it was 
found that these lower grades of the 
aforementioned lumber were accumu- 
lating in the hands of lumber sup- 
pliers. Since lumber users have been 
limited in the amount of lumber they 
may purchase, they have been using 
their authorizations to obtain only the 
better grades of lumber, leaving the 
lower grades to accumulate in lumber 
mills, WPB officials explained. 
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Previsions of Direction 6 permit 
sawmills to place such lumber in 
transit to fill uncertified orders until 
September 30, 1944, while lumber dis- 
tributors may continue to deliver 
such lumber to their customers on 
uncertified and unrated orders, beyond 
September .30, provided the lumber 
that they sell was placed in transit 
by their suppliers prior to October 1, 
1944. The amount of lumber so re- 
ceived by the distributor for uncer- 
tified and unrated sale is in addition 
to the 5,000 to 8,000 board feet per- 
mitted by Direction 8. 


Receipt of any of this lumber on 
uncertified and unrated orders by a 
Class I consumer need not be charged 
against the amount of lumber that he 
has been authorized to receive in the 
third or fourth quarter, on WPB 
Form 3640, Lumber Division officials 
explained. Class I consumers are 
those persons who have _ received 
authorization from WPB to purchase 
more than 50,000 board feet of lum- 
ber per quarter. 


Direction 6 also provides that culls 
and rejects may be sold on uncerti- 
fied and unrated orders. However, no 
lumber may be treated as cull or 
reject if the supplier charges more 
than 75 percent of the price allowed 
him by the Office of Price Adminis- 
tration for the lowest standard grade 
of the same species. 


The WPB announces that the Army, 
Navy and major war agencies have 
agreed unanimously on a program of 
reconversion, to be put into effect 
when Germany is defeated. The 
agency will remove “almost all con- 
trols” over materials immediately 
upon the defeat of Germany, except 
those that are “absolutely necessary 
... to beat Japan.” 


Lumber, it seems, is one of the 
“absolutely necessary” items. How- 
ever, there are those who think the 
supply may expand; once the Nazis 
are knocked off. They think.of that 
17 billion feet of boxing, crating and 
dunnage; much of which is crossing 
the Atlantic. A few billion feet, just 
a few, saved out of that account could 
change the whole lumber picture. 
These comments are not predictions; 
merely day dreams. 

Interior industrial regions, now 
making land combat apparatus, are 
pretty sure to get the first large 


Building Materials for 
Maintenance and Repair 


The War Production Board has 
clarified the use of application forms 
by which home owners and owners or 
managers of commercial residential 
properties and farmers may secure 
preference ratings to obtain materials 
for the maintenance or repair of resi- 
dential buildings or properties. 

Commercial residential properties 
include apartment houses, hotels, 
rooming and boarding houses, and all 
other residential property operated as 
a business. 

WPB officials said that commercial 
residential properties owned or man- 
aged as a business are granted an 
AA-5 preference rating for mainte- 
nance, repair and operating supplies 
under provisions of Controlled Mate- 
rials Plan Regulation No. 5. Hence, 
the filing of a separate application 
form for maintenance or repair mate- 
rials is not necessary. 

It was pointed out, however, that 
the AA-5 rating granted under CMP 
Regulation No. 5 may not be used to 
obtain lumber for maintenance, repair 
or operating supplies, and that the 
AA-5 rating may not always be suffi- 
cient to obtain other needed mainte- 
nance or repair materials rated on the 
priorities system. 

Where lumber is required for 
“emergency” maintenance or repair 
or where an AA-5 MRO rating has 
been found to be insufficient for 
acquiring other materials, persons 
who own or manage a commercial 
residential property for profit may 
apply to WPB for an uprating for 


individual purchases by filing Form 
WPB-541 with their nearest WPB 
field office. Ratings given will be de- 
termined by the essentiality and 
emergency of the case. Interpreta- 
tion 1 to Direction 24, as amended 
August 21, 1944, points out that CMP 
Regulation No. 5 provides for such 
an uprating. 

Home owners (except farmers) ob- 
tain materials for emergency mainte- 
nance or repair, including lumber, by 
filing Form WPB-2896, with the near- 
est local office of the Federal Housing 
Administration, a unit of the National 
Housing Agency. If approved by 
FHA, WPB Order P-55-c provides an 
AA-3 rating, which is generally suffi- 
cient to obtain most materials. 

Officials emphasized, however, that 
preference ratings to obtain lumber 
for dwelling repairs will not be given 
except in extreme emergency cases, 
such as damage caused by fire, flood 


‘or similar disaster, or where it can 


be proved that a dwelling, if not re- 
paired immediately, would be unin- 
habitable. 

Farmers file Form WPB-617 with 
the County Agricultural Conservation 
Committee to obtain emergency main- 
tenance and repair materials includ- 
ing lumber, for which ratings may 
be required. If a farm building has 
been extensively damaged by flood, 
fire or tornado and needs emergency 
work beyond repair, the county com- 
mittee can issue a “Farmer’s Lumber 
Certificate” for reconstruction up to 
$5,000. 





chance at reconversion and civilian 
goods production. The big agencies 
are working hard at the job of allo- 


cating and scheduling the remaining * 


munitions work. Prediction is that 4 
million workers will be available for 
transfer to civil industry within three 
months after Germany folds. 

Wilson Compton, of the NLMA, 
says the lumber industry “is in a bet- 
ter than average situation with re- 
spect to post-war conditions in at 
least three respects: First, much less 
drastic reconversion; second, better 
than average chance to ‘sell’ itself 
for a considerable period through the 
replenishment of inventories; and, 
third, a better than average potential 
public demand for the products, espe- 
cially housing and farm _ building, 
which can be made from wood.” 

Transportation patterns are likely 
to shift. The war in the Pacific will 
use much of railroad transportation, 
at least for a time; stockpiling all 
sorts of military supplies. Don’t ex- 
pect heavy-duty tires to be available, 
in anything approaching current 
needs, until after the first of the year. 

Labor difficulties, predicted on this 
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page, are rapidly developing. May 
not strike in full force until after 
Germany surrenders. Then the pledge 
against labor stoppages will be with- 
drawn in non-way lines. A shift away 
from government labor management, 
back to bargaining with employers. 

Higher basic wage rates, contracts 
with industries rather than compa- 
nies, perhaps annual guaranteed 
minimum wages; these are in the 
mind of organized labor. Trade asso- 
ciations may take on an added im- 
portance, if labor bargains with whole 
industries. 


Truck Purchase Requirements 


Prospective purchasers of used 
trucks have again been urged by the 
ODT to make certain before buying 
the machines that their proposed - 
operation meets all ODT require- 
ments. Application for a Certificate 
of War Necessity must be made and 
the certificate granted before gasoline 
allotments are made. Shortages are 
making it more difficult to get the 
necessary certificate. _ 

(Continued on page 54) 
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CHEVROLET 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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EDITORIAL 


National Income and 
Postwar Employment 


In all the history of mankind Uncle Sam cur- 
rently is the biggest customer any country ever 
had. His purchases of American made goods this 
year will amount to 65 billion dollars. That vol- 
ume added to another 25 billion dollars worth of 
consumer goods gives a total of 90 billion dollars 
income from American farms and factories in 
1944. We are achieving that income figure through 
the employment of 63 million to 65 million men 
and women. Before the war our national annual 
income 'was about 60 billion dollars and we were 
employing about 60 million workers. 

Looking at the foregoing figures it is clear that 
if the war stopped abruptly today, the rate of 
national income would decline from 90 billion 
dollars a year to 25 billion dollars, a disastrous 
drop in the market for American civilian goods. 
Looking at it another way, if the war stopped 
abruptly today, and we were ready for immediate 
reconversion to prewar production standards, the 
decline in the market would still be 30 billion 
dollars. 

Thus, it is clear that reconversion plans cannot 
be aimed at prewar production figures if there are 
to be jobs for G.I. Joes and Janes, and jobs for 
all currently employed who must continue to work. 
What, then, must the figure be? The national debt 
is mounting to a figure that is estimated to be 350 
billion dollars when both Japan and Germany have 
been defeated. To sustain that debt and avoid 
national bankruptcy postwar annual income for a 
period of years will have to be between 135 bil- 
lion and 150 billion dollars. We can produce that 
amount with millions of demobilized men and 
women from the Army and Navy to augment pres- 
ent producing forces, and with the amazing pace 
to which American industrial production has been 
geared. Much of the immediate market for such 
a vast production program is assured in the pent 
up demand for goods and equipment of all kinds. 
Ability to pay for these items is assured by the 
100 billion dollars in savings in the country. 

Much of the success of our national reconver- 
sion problem and stepped up production program 
depends upon the home and farm building indus- 
try. Lumber manufacturers have no reconversion 
problem. They can meet the production demand 
with increased manpower and new equipment. 
Building material manufacturers can start the flow 
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of goods to retail yards as soon as the green light 
is flashed on. Home appliance and equipment 
manufacturers, producers of heating and plumbing 
equipment and fixtures may, in some instances, re- 
quire three to six months, not enough to handicap 
a quick resumption of home and farm building. 
The market exists. If not one single home in 
America required replacement at any time in the 
future we would still need 550,000 new ones every 
year. 

Caught unprepared, the building industry can 
to a considerable extent be responsible for an 
economic Pearl Harbor on V-Day that will be 
more catastrophic than the military Pearl Harbor 
on December 7, 1941. Well prepared, however, 
with acceptable modern house plans, practical pro- 
grams for selecting and training competent sales 
personnel, and complete one-stop building service, 
retail lumbermen can fulfill their necessary role in 
winning the home front battles that will follow 
victory on the military fronts. Plan today. It may 
be too late tomorrow. 


Adjustment No Problem 


Bob, the boy across the street, stopped in with 
his wife to visit for an hour Sunday afternoon. He 
has just returned from fifteen months of ground 
combat action in the Pacific. He is leaner, 
browner, more handsome as a man than he was 
as a boy, and much soberer. He has faced death, 
looked upon it in all of its most horrible forms, 
and dealt out a fair share of it to enemy soldiers. 
The combat citation and multi-starred service bars 
on his chest tell his story for him. 

Unconsciously Bob and his wife demonstrated, 
as they talked to us and to each other, that their 
community of interest is undiminished by what 
each has endured. The relationship after twenty- 
four hours of being reunited is as natural as that 
of the couple next door who have lived together 
unseparated for a half century. Bob and his wife 
are one of a dozen couples in similar circumstances 
whom we have seen in the past few months, and 
all have been able to pick up exactly where they 
left off. 

Don't sell the returning soldier and his wife 
short as some were wont to do when we began to 
assemble our fighting forces. They will adjust to 
peace just as quickly and effectively as they ad- 
justed to war. If all of us do not know how 
quickly and effectively that was we can get the 
proof soon now from the Japs and the Germans. 


They do know. 
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MODERNIZING FOR 





- BEFORE 


The before-modernization appearance of the Alexander Lumber Co. 

Not at all unattractive in general looks, this store, however, did not 

have the striking characteristics that attract customers and build a 
steady stream of traffic. 





BIGGER PROFITS 


ODERNIZATION of the lumber yard and store 
pays dividends. At least that has been the 
experience of the Alexander Lumber Co., 

Wichita, Kan., a firm that ventured into a full-scale 
remodeling job several years ago and has been 
rewarded with increased store traffic, greater sales 
and a generally better class of trade. 

Moyle Alexander and R. Y. Alexander, Jr., are 
the brothers who operate this up-to-date lumber 
business. The bulk of their business volume in past 
years has come from home building, and usually 
they sold directly to the consumer. They would 
prepare and furnish plans, specify the list of ma- 
terials, and then line up a contractor to handle the 
actual erection of the house. 

Nearly ten years ago these progressive merchants 
became convinced that their business, to be assured 
of a profitable future, needed an attractive and 
modern building and yard. Their store, they rea- 
soned, should be pleasant enough so that prospects 
would enjoy dropping in to look at plans and samples 
of building materials. 

The before and after pictures on this page show 
exactly how they solved that problem by converting 
just an average store into an establishment of 
practical beauty. Looking back over ten years and 
comparing sales records with those of the previous 
decade, the Alexanders are firmly convinced that 
store modernization pays dividends. 








The same building in the same location looked like this after the remodeling men did their job. The tree 
AFTER which had obstructed the front of the store was removed and the telephone pole was moved back a few feet 
2 from the corner. The building was increased in size, and a modern facade added the needed eye appeal. 
Attractive signs and window displays stopped passers-by and brought them into the store. 
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BEFORE 


These two pictures show the startling contrast that 
intelligent remodeling can make in a salesroom. 
The illustration at the top of the page shows the 
interior of the Alexander Lumber Co., Wichita, 
Kan., as it appeared before modernization. It is a 
typical, old-fashioned salesroom. Compare it with 
the view at the bottom of the page, which shows 
the same room after remodeling. The intelligent 
use of lumber, wallboard, paint and modern store 
fixtures has created an impression of clean, light 
spaciousness. 


AFTER 

















THE RADIANT HEATING METHOD is based on the physical 
fact that maximum comfort is achieved when room surfaces (floors, 
ceiling, walls) attract heat from the human body at approximately 
the same rate that the body generates heat. In the radiant heated 
home the goal is to raise the temperature of these surfaces (rather 
than the temperature of the air in the rooms) so that the human 
body does not lose heat rapidly in what is a natural attempt to warm 
these large surfaces. It is this type of bodily heat loss that makes one 
feel chilly. It has been established that under ordinary conditions 
from 50 to 60 percent of heat dissipated from the body is in the 
form of radiation. Control this factor, and the comfort problem is 
near to being solved. 

Radiant heating attempts to establish such control by warming huge 
surfaces such as floor or ceiling, which warmth is reflected to all 
other surfaces, instead of depending on the movement of relatively 
high-temperature air currents. Those who have occupied radiant 
heated homes are said to have reported greater physical comfort 
with the air temperatures in the 60’s than in houses with tempera- 
tures in the high 70’s achieved by other heating methods. Other 
advantages claimed for the system are the elimination of dirt-gather- 
ing radiators or registers; the achievement of warm dry, basement- 
less designs. 

The large surfaces are warmed by means of coils of pipe through 
the structure, through which hot water or steam, heated by a con- 
ventional boiler, is circulated. Cost and other factors are described 
in the accompanying article. 


Radtant HEAT 
COST ANALYSIS 


A case study of costs on six radiant heating installations 


indicates its practicality for medium priced homes 


IX CASE STUDIES of radiant 
heating installations in homes 
which sold from $5200 to $8000 
have indicated that the cost of 

installing this type of system is no 
greater than that for conventional 
hot water or steam systems in 
homes of this price bracket. The 
case histories were taken from the 
files of a wrought iron pipe manu- 
facturer.* Radiant heating has al- 
ready .been incorporated in more 
than 1000 structures in this country 
and has been specified in several 
hundred postwar homes for which 
plans have been completed. 

The six radiant heated houses 
used as subjects for this study were 
built during the summer and. winter 
of 1941 in Sylvan Heights, Em- 
porium, Pa.~- They were designed 
by R. V.‘ Hall, architect, and built 
by his brother W. J. Hall, both of 
Port Allegany, Pa. 

Only one of the six houses cost 
more than $6500. The smallest 
house had six rooms and bath. Only 
one was full two stories high. Some 
had partial basements, while others 
had the heating plant located in 
first floor utility rooms. Four of 
the six houses were purchased by 
their owners under FHA-insured 
mortgages. Five of the houses are 
heated with gas-fired hot water 
boilers and the sixth by a coal 
stoker-fired boiler. 

Installation cost of the entire 
heating systems, labor and mate- 
rials, for the five gas-fired installa- 
tions ran respectively, $490, $499, 
$500, $523, and $547. Cost of the 
coal-fired installation was $625. The 
costs, in these six installations as 
well as for several hundred others 
for which information has been 
compiled, are no higher and fre- 
quently slightly lower than for 
other good wet type systems. 

Radiant heating systems use the 
identical component parts that con- 
ventional heating systems employ, 
“*A. M. Byers Co., Pittsburgh, which 
has compiled what is probably the 


most complete library of technical data 
on radiant heating in existence. 
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so the only unfamiliar procedure 
concerns the coil fabrication and 
placement. The coil piping mate- 
rial in all six houses was standard 
weight black wrought iron, selected 
because of its resistance to corro- 
sion, its ease of fabrication, weld- 
ability, and the fact that its ex- 
pansion properties are virtually 
identical with those of concrete and 
plaster. 

Pipe size in two of the houses 
was %-inch, in the other 1-inch. 
The wrought iron pipe was bent and 
the joints welded at the site. The 
coils were pitched slightly to facili- 
tate drainage in all six houses, and 
in all houses the coils were vented. 

Four of the five gas-fired boilers 
had 96,000 Btu output and the 
other slightly higher. 

Temperature control in each of 
the five gas-fired systems is achieved 
with a room thermostat. In series 
with the room thermostat is another 
thermostat buried in the concrete 
slab, installed to prevent over-run 
by turning off heat as soon as the 
slab reaches the predetermined 
maximum temperature. The boiler 
temperature is held constant at 
about 160° and, by means of a 
by-pass connection around the 
boiler, only a portion of the water 


flowing through the coils passes 
through the boiler. The rest of the 
water goes through the by-pass. 

Consequently, the supply to the 
coils is at about 120°. When the 
room thermostat calls for heat, the 
pump turns on and hot water is 
forced through coils which con- 
tinues until either the room ther- 
mostat is satisfied or the tempera- 
ture controller in the slab cuts off. 

Installation of the radiant heat- 
ing coils was virtually identical in 
all of the houses. First the earth 
was levelled, then six inches of 
one-inch diameter stone was tamped 
into place. A _ half-inch layer of 
mortar was then applied. On top 
of the mortar, after it had set, 
came a swabbed on coat of roofing 
asphalt, a layer of 15-pound roofing 
felt, another coat of asphalt, an- 
other layer of felt and a final layer 
of asphalt. 

Upon this prepared foundation, 
the wrought iron pipe coils were 
positioned, with very slight pitch. 
The coils were then covered with a 
three-inch concrete slab. A 6x6-inch 
21 pound mesh iron was used as 
reinforcing in the slab. After the 
slab had set, a one-inch topping of 
white sand and cement was applied 
and troweled to a smooth finish. 





A different procedure was fol- 
lowed in that portion of the house 
over the basement, as follows: A 
wood form or floor was prepared 
and covered with roofing paper. 
The radiant heating coils were posi- 
tioned on top of and perpendicular 
to %-inch diameter reinforcing 
bars. Nails were also driven into 
the form lumber with the head al- 
lowed to project about one-inch . 
upward so that when the concrete 
was poured, the nail heads would 
become firmly imbedded in the slab. 
This held the form lumber snugly 
to the concrete, and the form served 
as ceiling in the basement as well as 
to check downward heat flow from 
the coils. 

Comparison of operating costs of 
these six radiant heated houses 
with others of similar size in the 
same area employing conventional 
systems is difficult to obtain. Best 
indication probably is the satisfac- 
tion of the occupants, all of whom 
have remarked about the fuel econ- 
omy as well as other advantages. 
Records in a number of instances 
indicate that radiant heating may 
be expected to achieve a fuel econ- 
omy of from 15 to 30 percent over 
conventional hot water and steam 
systems. 


Three types of radiant heat installations: Top left, Method used for placing pipe coils below or inside floor joists when hardwood floor- 

ing is to be installed. Top right: One inch pipe coil laid 16 inches on centers on crushed stone fill preparatory to casting of cement 

slab. Bottom left: Ceiling type coil installation for second floor. Coils are fastened to the second floor ceiling joists and metal lath was 
wired to the pipe to receive plaster. Bottom right: Workman welding pipes for radiant heating system. 
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Ideas for 
Window Displays 


LASS AS AN 
ITEM of mer- 
chandise, like 

most other items in 
a lumber dealer’s 
store can be worked 
into an attractive 
window display that 
will stop passers-by 
and draw them into 
the trading area. 

One display with 
“punch” differed 
from many others 
by using the sales 
copy as the starting 
point rather than 
the end of the pres- 
entation. 

Tragedy: The big 
eye-opener — the 
kind to make the 
public wonder how 
the camouflage was 
done—was the store 
frontage with its “broken” plate glass. It looked 
as if an explosion or an automobile had crashed the 
big front window, where the ugly gap had the illusion 
of being temporarily patched up. As people moved 
nearer to investigate for themselves, a showcard inside 
the glass reassured them that: “This window is NOT 
broken. If it were, we’d soon fix it. How about your 
OWN broken window glass repairs?” 

Here’s how the stunt was staged. The make-believe 
hole at the middle of the sheet of glass was covered 
with wooden buttons (fastened with small iron bolts) 
on both the inside and the outside. The big cracks 
extending all the way across (in a sunburst effect) 
from the center hole were evolved with pasted thin 
streaks of silver tinfoil. Here was drama with a 
capital D, for what is more dramatic than the tragedy 
of a broken plate glass window, especially if somebody 
has been injured or killed by the act? 

Silent Demonstration Route: The woodwork on a 
certain type of glass door is claimed to resist dampness 
and moisture. It is easy to make such claims, but 
most consumers being from Missouri, demand to be 
shown. And shown they were by one firm, who chose 
the window demonstration as the dramatic medium. 
A large zinc tank occupied the entire window. Re- 
posing in this water-filled tank was one of the featured 
glass doors. It looked as dry as if water had never 
touched it. Drama was a handy device in this instance. 

Drama by Degrees: There are degrees of drama— 
intense, moderate and fair. The first trim reviewed 
here was of the intense kind that goes over with a 
wallop. The second display example was in the mod- 
erate class—quiet yet forcefully convincing. The third 
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that will sell 





type where the drama was of a mild but interesting 
pattern, is represented by the two following displays. 

The Sign Was Also of Glass: “What Is Your Glass 
Trouble?” asked the sign in the window of one 
establishment. The format of the sign was sufficiently 
unusual to attract outstanding attention. It was just 
as much an advertisement for the firm’s glass or repair 
service as the copy imprinted on it. The sign, to 
begin with, seemingly hung from space, as it was 
suspended from the ceiling to 
about midway, on two almost 
invisible thin white wires. The 
sign itself was an immense 
question mark cut out of colored 
glass, with the inscription in 
white paint. 

The display contained a va- 
riety of glass for different pur- 
poses, as well as many products 
(among them were auto shields 
and serving trays) in which 
glass dominates. Glazing paints 
and accessories were also in 
evidence. 

Ingenious Sign: A Canadian 
firm to carry out the same idea 
but in a different way, lettered 
the message “Glass Of All 
Kinds” in cut-out pieces of 
purple glass, arranged with 
proper spacing on a sheet of 
frosted glass on the floor at the 
foreground. A varied range of 
glass and glass products such 
as glass table tops, plain and in colors, glass kick 
plates, structural glass block, glass cupboard fronts, 
mirrors, etc. completed the display. 

Display Treatment :- We have seen really interesting 
displays of far more uninteresting products than glass. 
The degree of interest a window display. holds for the 
Man in the Street depends wholly on its treatment. 
If the subject is technical, treat it in sugar-coated pill 
form. In other words, follow in the footsteps of the 
popular magazines and newspapers. 

Furthermore, forget the mass of technical knowl- 
edge and take the position of the average consumer 
who knows little or nothing about glass. The obvious 
things to you are choice morsels of educational infor- 
mation to her. You are too close to see or to appreciate 
the romance of glass making, its historical associations 
or the present day uses thereof. 

Popularizing Technical Knowledge: The art of 
making a technical display of interest to the general 
public was fully understood in the following example 
to come to our attention. At the background were 
large colored photographs (supplied by a glass manu- 
facturer) of the phases of glass blowing and other 
processes likely to prove of interest to the layman. 
Down in front were small exhibits of such raw mate- 
rials as carbon, soda ash, sand, lime and salt cake. 
The effectiveness of this display may be attributed to 
its minimum of verbage and maximum of pictorial 
material. No tiring the brain with long-winded ex- 
planations of technical details. A few brief captions 
—and the pictures and samples did the rest. 

If there is any secret of success on securing con- 
sumer interest in a display, there is no better advice 
than to “Dramatize the Product.” 
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HE MENTAL ENERGIES of a 
great many individuals have 
been devoted to designing the 

“homes of tomorrow.” Much of the 
thought so expended has _ been 
visionary and impractical. Some of 
| the designers, on the other hand, 
have created fundamental concepts 
| that are economically as well as so- 
| ciologically sound. These concepts 
will form the basis for evolutionary 
progress in the building industry. 

One factor that many of the more 
enthusiastic planners have com- 
pletely overlooked is that you can’t 
create public acceptance overnight 
for a radically new product or idea. 
Rather you must follow public taste. 

Whether that fact is bad because it 
| hinders progress, or good because 
it makes for stability, is a debatable 
question. But it is a fact, and the 
lumberman who is interested pri- 
marily in sales will keep it in mind 
because it helps him visualize the 
future of the housing industry as a 
constant, evolutionary climb toward 
the ultimately perfect house—as 
contrasted to a sudden revolution 
which would replace all the conven- 
tional designs with startling inno- 
vations. 

For example, witness the abortive 
attempts of a few years back to 
establish the prefabricated house. 
Although many designers hailed the 
prefabs as “functional” and “ad- 
vanced,” the American public re- 
garded them as just so many cheese 
boxes, and not one family in a 
thousand would have lived in one. 

This doesn’t mean that prefabri- 
cation is out of the picture. Not by 
a long shot. It merely means that 
the early manufacturers in the field 
were too far ahead of their time. 
They were trying to remould public 
opinion suddenly, and in so doing 
were butting their heads against a 
stone wall. Probably the prefab 
manufacturers have learned their 
lesson. After the war they may come 
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This reproduction of the front cover illustration symbolizes the expected postwar housing 
boom. It originally appeared on one of the "Think American" posters published by Kelly- 
Read & Co., Rochester, N. Y. A caption on the poster explains that millions of new homes 
will be needed in the postwar period and that the building industry—American private 
enterprise—can supply them, thus creating millions of jobs. 


out with a better-designed, better- 
built product — something a little 
closer to the conventional housing 
which the American public lives in 
and appreciates. If they do so, then 
public acceptance of prefabricated 
housing will increase and this type 
of construction will become an 
important factor in the building in- 
dustry. More than likely such a de- 
velopment would evolve over a ten- 
year or even longer period. We have 
already seen a parallel in millwork, 
cabinets, flooring,- etc. Years ago 


On the following pages appear 
photographs and floor plans of sev- 
eral outstanding small homes which 
combine practical modern features 
with popular and conventional ex- 
teriors. As a timely service, American 
Lumberman is offering blueprints of 
these houses to its readers at the fol- 
lowing prices: One set of plans for 
$7.00. Each additional set of plans 
for the same house tor $3.00. A 
special "FHA Package Set" is priced 
at only $12.00. This FHA package 
contains four complete sets of plans 
for the same house—all that are 
needed for approval and actual con- 
struction of most houses. All the 
blueprints are in a convenient 12"x18" 
size and meet all FHA requirements. 
Please order plans by number from 
American Lumberman and enclose 
remittance. 
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window sash and doors were built 
on the job—now they are prefabri- 
cated at the factory. Extend this 
practice, which has been proved 
economically sound, to panels for 
walls and siding and you are getting 
close to complete prefabrication of 
the house. 

The sales-minded lumber dealer 
will keep abreast of a changing 
market. He will sell and build 
houses in the time-tested manner 
so long as public demand warrants 
it. He will be ready to adopt new 
methods and new products as rapid- 
ly as they are proved practicable. 
He will even be ready to stock and 
sell completely prefabricated houses 
if and when they achieve better 
consumer-acceptance. 

Aside from prefabrication, many 
startling innovations in home con- 
struction are being discussed these 
days. The public has been alternate- 
ly pleased and bewildered by the 
glowing wartime advertisements 
promising better homes and better 
living in the immediate postwar 
period. These ads promise radical 
improvements in heating, air condi- 
tioning, plumbing and fenestration. 
We are led to believe that the post- 
war bathroom and kitchen will be 
hardly recognizable as such, that 
every household task will be elimi- 


(Continued on page 54) 
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NUMBER 618 
FOUR ROOMS 
19,800 CUBIC FEET 


Sceature 
HOME OF THE MONTH 
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SPECIAL FEATURES 


Angle fireplace permits better placing of furni- 
ture than is possible in the average small house. It 
also allows for large window at end of living room 
for cross ventilation. 


Hall permits private passage from kitchen and 
bedrooms to. bath without going through living 
room. Also permits private passage from second 
floor rooms (when finished) +o bath. 


Large fitted wardrobe cabinets in master bed- 
room for convenient clothes and blanket storage. 


Fitted wardrobe also shown in rear bedroom. 


Large linen supply in hall convenient to bath for 
towel supply. 


Ultra-modern and comfortable dining nook just 
off kitchen with large day light windows looking out 
on garden. The table is constructed of sturdy ply- 
wood and has a beautiful mirrored top. The bench 
is upholstered in leather. 





Generous arrangement of kitchen cabinets 
placed for greatest convenience and least foot 
work, 
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This beautiful dining nook off the kitchen is 
as modern as tomorrow. The large windows 
overlook the garden, and the family will enjoy 
this comfortable spot for three meals a day. 
The table is built of sturdy plywood with a mir- 
ror top. The bench is upholstered in white 
leather with a red leather trim, but colors can 
be varied to suit individual tastes. 
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This type of floor plan and room arrangement 
makes for an exceptionally livable small home 
with the utmost of convenience packed into 
four rooms without crowding or sacrificing the 
feel of comfortable spaciousness. The attic 
can be left unfinished when the house is built 
and later converted into additional bedrooms. 
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No. 604 -- FOUR ROOMS 
16,600 CUBIC FEET 
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SPECIAL FEATURES 


Vestibule protects living room when front door 
is opened in stormy weather. Also, there is a 


coat closet in vestibule for accommodation of 
guests. 


Private passage from kitchen to bedroom and 
bath without going through living room. 


Linen closet in hall is accessible when bath is 
occupied. 


Large dinette space in kitchen 


Recessed tub makes it possible to use shower 
attachment without splashing entire bathroom. 


Stairs to attic can be placed in hall if bedrooms 
are to be finished on the second floor. 


Guests can have access to dinette without go- 
ing through kitchen proper. 
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No. 602 -- FOUR ROOMS 
19,600 CUBIC FEET 
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SPECIAL FEATURES 


Attractive Colonial entrance and extra-large 
windows on front of house. 


Spacious living room. 


Compact dressing room for privacy off the 
master bedroom. 


Dressing table under window. 
Fitted, convenient and modern wardrobe. 
Linen storage in bath. 


Privacy in passage from kitchen to bath and 
bedrooms. 


Balanced and work-saving kitchen arrangement 
with ample cabinets. 


Detached and convenient dining space. 


Full stairs to attic for access to rooms added 
in future. 


No. 608 - FOUR ROOMS 
23,850 CUBIC FEET 
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SPECIAL FEATURES 


The large living room has a fireplace, a beau- 
tiful book case reaching to the ceiling, and a 
guest closet. 


Ample light and ventilation in living room. 


Compact, well-lighted dining space with pleas- 
ant outlook in three directions. 


The extra-large master bedroom has an effi- 
cient cabinet wardrobe. 


The second bedroom has an interesting seat 
with built-in book cases at ends for rainy day 
reading and solitude. 


The kitchen has ample cabinet room with re- 
frigerator and stove conveniently placed. 


Private access to bath and bedroom, avoiding 
passage through living room. 


Broom storage in passage off kitchen. 


Toy storage for bicycles, etc. off of garage 
can also be used for screen window storage. 
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ODERN SCIENCE has per- 
formed another miracle of 
transmutation. The chemists, 

by means of comparatively simple 
treatments, have changed wood into 
an entirely different substance with 
profoundly altered physical charac- 
teristics. “Transmuted wood” is the 
tentative name assigned to the new 
product, which is largely fireproof, 
moisture-proof and dimensionally 
stable. 

This development suggests that 
wood will find uses in types of con- 
struction and manufacture where 
it was never before suitable. It 
suggests that common softwoods 
can be adapted to a much wider 
variety of uses. It suggests that 
many species of wood now entirely 
unusable can be made good enough 
for various commercial purposes. 
Quite possibly, this new treatment 
will have far-reaching effects on 


the lumber industry—almost cer-. 


tainly, it will bring change in cer- 
tain fields of wood construction. 

Before we speculate on the eco- 
nomic changes which might result 
from this discovery, let’s take a look 
at how the transmutation process 
actually works. 

The wood to be treated (it must 


Scceuce 


MAKES SUPER WOOD 








be dried at least below its fiber 
saturation point as green wood is 
not sufficiently absorptive) is placed 
in a treating cylinder such as shown 
in the picture on the following 
page. The cylinder is sealed and a 
vacuum is created within. Then the 
treating solution is introduced into 
the cylinder until the wood is com- 
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but trans- 


Natural wood burns 
muted wood will not support combustion. It 
chars when held in a flame but does not 
continue to burn when the source of heat 
is removed. 


Above: 


Left: A series of dramatic tests by acid, fire 
and water. Sulfuric acid blackens natural 
wood instantly but scarcely affects treated 
wood. Transmuted wood resists the oxy- 
acetylene torch twice as long as does a 
piece of mild steel of the same thickness. 
Natural balsa wood when compressed can 
be placed in water and it will swell to its 
original dimensions. Transmuted balsa when 
compressed is little affected by water. 


pletely immersed, and air pressure 
is applied to force the chemicals 
into the fiber and cells of the wood. 
Time required depends on the type 
of wood and on the degree of im- 
pregnation desired, but 20 minutes 
is about the average. Then the 
solution is drained from the cylin- 
der and the wood is removed. Kiln 
drying completes the process—or 
the wood may be air dried and then 
exposed to heat. 

There are other methods of treat- 
ment that will “transmute” wood, 
but the full cell impregnation 
process just described is generally | 
regarded as the most satisfactory. 
It is the method used experimental- 
ly by E. I. du Pont de Nemours & 
Co. and advocated in most recent 
publicity. 

For the treating chemical, du 
Pont uses a water solution of meth- 
ylolurea (pronounce it METH- 
ill-ole-you-REE-uh) which has. 
proven highly satisfactory. There 
are other resin-forming compounds, 
however, with similar effects. In 
this connection it should be noted 
that scientists of the Forest Prod- 
ucts Laboratory discovered a work- 
able transmutation process some 
time ago. The du Pont company, 
which was conducting parallel re- 
search about the same time, changed 
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the chemical formulas and offered 
its process to industry as a com- 
mercially possible operation. 

Whether new developments will 
further improve the process, we 
don’t know. Two years of experi- 
ments, however, have pretty well 
demonstrated that the treatment is 
practical, that it gives woods rather 
remarkable characteristics. Many 
wood treating companies plan to 
continue large-scale use of phenolic 
resins, feeling that these compounds 
have proved themselves in actual 
use whereas the urea resins are 
scarcely out of the laboratory phase 
in wood treatment. There seems to 
be some justification for this con- 
servative attitude, and the chances 
are that these same companies will 
adopt the methylolurea solutions if 
they prove practical in large opera- 
tions. 

Laboratory tests have proven that 
when wood is sufficiently treated 
with methylolurea it becomes more 
dimensionally stable under varying 


conditions of atmospheric humidity, 
does not show grain rising, is 
markedly hardened, can be highly 
polished, is stiffer, more durable, 
denser, has increased wearing quali- 
ties, and has much higher compres- 
sive strength as well as increased 
strength in tension, particularly 
across the grain. Resistance to fire 
is also greatly increased. 

The treated wood retains its 
natural color and its characteristic 
grain appearance, but is really no 
longer wood. The wood is merely 
the structure on which the resin is 
carried, and within the limits of 
how well different species can be 
impregnated, one species may be 
substituted for another or used for 
purposes for which it was not 
previously suitable. 

Wood may be endowed with the 
properties required and one need 
not be limited by the natural char- 
acteristics of wood. For instance, 
poplar can be made harder than 
hard maple, and ponderosa pine can 


rival mahogany in hardness and 
strength. 

The treatment will cost money 
and probably won’t find universal 
application for years to come. In 
some cases, the transmutation 
might not add enough to the selling 
value of wood to justify the added 
cost. But there are many applica- 
tions where the treatment would 
more than pay for itself by increas- 
ing the value of the product. One 
of the most immediate uses of trans- 
muted wood will probably be in 
furniture manufacturing. 

Manufacturers of sash, doors and 
sabinets will probably investigate 
transmuted wood with an eye to 
turning out products that don’t 
swell, warp or shrink. Flooring 
manufacturers might be enabled to 
use cheap and plentiful woods. Suf- 
ficiently impregnated and pressure 
treated, such woods should make 
flooring just as durable, or more so, 
than some of the expensive hard- 
woods. 


This is the equipment used in the du Pont laboratories for transmuting wood. Similar set-ups are said to be com- 
mercially feasible on a large scale. Length of time required for treatment averages about twenty minutes. 
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Let’s be frank about it. The speed of military events 
and the lack of hard-bitten plans for peace are making 
a bum out of the effort to prophesy the course of our 
industry. At least for the moment. 

No percentage in getting worked up. The country’s 
done mighty well with the war; and it can handle the 
peace. Give it time; time and a little needed information. 

Of course, we want the Nazis knocked off in a hurry. 
There’s no disagreement about that. In fact, it explains 
why we’re not too well fixed for peace. Most Ameri- 
cans, in office and out, have thought and planned for 
war in habit-forming quantities; with little time to 
think of the post-war future. That goes for business 
men as well as for politicians. Sure, business men have 
done a lot of worrying. But that’s different from think- 
ing. Of course, there’s Con- 
gress. It’s no fun calling the 
Hill names; and may be the 
legislators HAVE represented 
us, all too exactly, in neglect- 
ing the post-war job. Explain 
it how you will, Congress has 
dawdled over reconversion and 
post-war employment; and 
this goes for members of all 
parties. It’s been a poor per- 
formance, any way you take 
it, this Congressional neglect, 
followed by a sudden and 
incoherent effort to fix up 
SOMETHING for the voters. 


What Is a Plan? 


how they get it. 
A plan is accurate and com- 


prehensive information, put : Ba: Deneeeaies. 
able formula. It should be 
said in defense of Congress 
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A GUIDE FOR MANAGEMENT 


NEW BOOK MAKES L-335 EASY TO 
UNDERSTAND 


Simple language and graphic illustrations 
describe L-335, what can be done and what 
can’t be done in accordance with that order, 
in a new book which has as its purpose the 
task of making L-335 understandable to the 
average businessman. Legal terminology is 
eliminated in favor of terse clear statements 
that leave no doubt in the reader's mind. 

Here are some of the contents of the Book: 


1. What Lumber Means for Purposes of L-335 (This 
includes a list of items considered as lumber and 
a list of those not so considered) 

2. How the Lumber is Divided. 

3. Consumers—Four Classes Defined with Text and 
Drawings. Description of what they can get and 


. How Farmers Get Lumber. 
. Who Can Obtain Lumber on FL-201 and How. 


(and how they get it). 
. Military Gets “First Crack’’—Within Limits. 
. Sawmill Shipping Schedules. 
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billion feet. The chances are they’d settle for a lot less. 
How much less? They don’t know, and neither do we. 
The conferees are trying to work out that accurate and 
comprehensive information. Certainly the amount of 
U. S. lumber stockpiled in Europe is part of this needed 
information. 

These instances are more or less representative of 
fields in which we need more exact statistical knowl- 
edge. For example, what about American post-war 
lumber production? This page has heard semi-official 
estimates ranging from thirty billion to forty-five bil- 
lion feet a year. Clearly enough, no one can put 
together anything deserving the name of “post-war 
plan” on figures as loose as that. Clearly enough, also, 
post-war production will turn only in part upon factors 
within the industry; such as 
manpower, heavy-duty tires, 
sawmill equipment and the like. 
One important factor will be 
domestic demand. You can 
write your own ticket in re- 
gard to U. S. post-war lumber 
markets and find somebody to 
agree with your figures. If 
those figures are high, you’ll 
be hot to build up inventory. 
If they’re low, you’ll be both- 
ered about making overhead. 

These things, these gaps in 
information plugged by vague 
guesses, are not intended as 
rotten tomatoes to be thrown 
at leaders of the industry or 
officials of the government. 
Some of the information we 
need and don’t have simply 
can’t be collected until other 


—s h : 10. Priority Don'ts. related facts are known. No 
and administrative officials ll. Distributors, What They Can Do. one can have more than the 
that a lot of needed, basic 12. Cortifications—What they Are and How to Use foggiest guess about private 
> : - , wan i 
information simply hasn’t been 13. War Housing. housing construction until he 
available. You think that’s 14. Relationship ! Between L-41 and L-335. 


inexcusable? Well, it’s un- 15. Restrictions. 
fortunate. This page, for ex- 
ample, has tried to find out 
the footage of lumber stock- 
piled in Europe. No _ soap. 
There seemed no effort at 
secrecy about it; but the fig- 
ures were not available. Did 
we mean just lumber from the 
U. S. or all lumber? Did we 
mean lumber shipped as lum- 
ber or did we want to know how much was salvaged 
from dunnage and crating? We wanted any figures 
we could get. Perhaps we asked the wrong people. 

Is this European stockpile footage important? Well, 
just now England and France are putting in requests for 
U. S. lumber. This apparently is part of the big fact- 
finding campaign mentioned on this page before; an 
effort to get a realistic picture of European needs for 
lumber imports, the bearing this will have on other 
phases of international trade and the local resources 
of the countries involved. But men have to start some- 
where in making such an inquiry; and we understand 
that England and France have started by asking for five 
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16. Tying Them Together. 


There is no need for questions and answers 
when you finish reading this book authored 
by Floyd B. Quigg. Copies sent by return 
mail at $1 each. Payment to be enclosed 
with the order. Just ask for the L-335 book from 


AMERICAN LUMBERMAN are; guesses. 
139 No. Clark Street 
Chicago 2, Ill. 


knows what industries are go- 
ing to be reconverted, where 
they’re located, how many men 
they’re going to hire and what 
housing is already available. 
Sure, we can make estimates. 
But let’s call them what they 
They have to 
serve until we can collect real 
information. But don’t make 
any mistake about it; the 
most important business be- 
fore the industry right now doesn’t consist of lifting 
specific regulations or of canning an unpopular official. 
It’s gathering this topside, over-all information upon 
which any post-war plans worthy the name must rest. 

. Again let’s be frank about it and call what follows 
by its real name; guesses. 


Retail Affairs 


Mill operators are saying that stock is accumulating 
in their yards; and this seems to be true, at least when 
properly understood. A few operators, who don’t want 
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GEORGIA HARDWOOD LUMBER CO. 


Manufacturers & Exporters 


GENERAL OFFICES: AUGUSTA, GA., U. S. A. 
NEW YORK OFFICE: 20 EXCHANGE PLACE 
WASHINGTON, D.C. OFFICE: 17th and PENNSYLVANIA AVE., N. W. 


PRODUCTS FOREIGN OFFICES 
YELLOW PINE... HARDWOODS BELFAST, NORTH IRELAND 
CYPRESS DOUGLAS FIR BUENOS AIRES, ARGENTINA 
LUMBER, TIMBERS, CAIRO, EGYPT 
POLES, PILING, CAPETOWN, SOUTH AFRICA 
PLYWOOD, VENEERS HAVANA, CUBA 
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to be named, say they’ve made some sales of standard 
grades and sizes at less than ceiling prices. That’s 
news. Apparently a considerable part of the mill 
accumulations consists of green stock and the new 
grades that appeared under war pressures. 

Industry men in Washington say retailers seem to 
have reached the point of buying little except standard 
grades of good manufacture. It doesn’t mean that this 
kind of stock is plentiful. It does mean, so a candid 
operator told us, that some retailers have gotten stuck 
with out-of-line stock they can’t sell. They want no 
more of it. Sure, in places there is still a high customer 
pressure for anything that looks like lumber on a cloudy 
day. But a dealer wants to be pretty sure it’s sold 
before he buys it. 

It seems that a good many retailers are playing it 
this way. That there’ll be considerably larger quanti- 
ties of lumber loose in the market as soon as the Nazis 
surrender or not long after that event. Are they right? 
So far as this page can tell, nobody knows. Officials 
don’t want that opinion to gather momentum; and you 
know why. There’d be immediate pressure to lift those 
little arrangements, such as L-41. Well, why not lift 
them? Because we don’t yet have that information 
about future supply and demand. Retailers think 
there’ll be more stock and that if they wait a little while 
they'll get better manufacture and better grades at 
lower prices. This belief may actually cause a mill 
accumulation. But the government men can’t take 
chances on hunches. They’re playing it for a heavy 
domestic demand that could overwhelm the market if 
the gates were opened. Until they can see more clearly, 
they’re inclined to play their cards close to the vest. 


Direction 6 

The WPB has taken cognizance of the accumulation 
of lower grades at the mills; has announced that No. 4 
or lower grades of Douglas fir, Southern yellow pine, 
Western hemlock, Western red cedar, Sitka spruce and 
No. 3 or lower grades: of all species of hardwoods may 
be sold to distributors and consumers on uncertified 
orders provided that their sale will not interfere with 
the filling of certified orders. 

This Direction No. 6 to L-335 has a time limit. Saw- 
mills must have the stock in transit by Sept. 30. Lum- 
ber distributors may deliver it to their customers at 
any time after that date; provided it was in transit 
from the mill to the distributor prior to Oct. 1. 

Class 1 consumers, receiving these uncertified and 
unrated orders of the lower grades mentioned above, 
are not required to charge them against. the amounts 
authorized on Form 3640 for the third or fourth quar- 
ters. This Direction provides that culls and rejects may 
be sold on uncertified and unrated orders. In that case, 
however, the supplier can’t charge more than 75 percent 
of the price allowed him by the OPA for the lowest 
standard grade of the same species. 

The WPB states that these low grades were accumu- 
lating because lumber users, limited in the amount of 
lumber they could buy, used their authorizations to get 
better grades. Something, apparently, like shoes and 
meat. .. This page still thinks that the distributor as 
well as the user had much to do with this situation. 
The distributor wasn’t too anxious to go into the period 
after the German war with substandard stock in his 
warehouse. 

Incidentally, purchases of lumber under Direction 6 
are in addition to the 5,000 to 8,000 feet per quarter 
under Direction 8. 


Direction 8 (a) 

As everybody knows, the chief and almost the only 
serious objections to L-335 were aimed at Direction 8; 
the one dealing with “all other customers”. 

The complaints have been loud and constant. ..The 
Lumber Division tried, first of all, to explain to dis- 
tributors that they had a good many other outs and 
were not obliged, as some dealers seemed to think, to 
limit their sales to 8,000 feet per quarter! It didn’t 
do much good. Many distributors really were hurt; 
for in every city of any size there will be at least one 








yard depending almost wholly upon over-the-counter 
repair trade. Some of these yards are of large size 
and have developed extensive and ingenious services. 
They were hard hit. But there are a good many others 
to whom this trade means little. The Calendar has 
seen a letter written by a distributor who said frankly 
that this small repair stuff was peanuts and not worth 
bothering with; so he used his quarterly allotment for 
shop purposes, making a line of prefabricated stuff for 
which he has a good sale. So you can’t tell. If you 
need this repair stock, you need it badly. 

In any event the Division has amended the Direction. 
It seems to have followed the suggestion of the NRLDA, 
in large ‘part. The amendment allows lumber distribu- 
tors to sell on uncertified and unrated orders not more 
than one-third of their September 1 inventory of lum- 
ber. This is to be taken from accumulated stocks of 
slow-moving items. There are certain exceptions. The 
dealer may not sell in this way any lumber in the grades 
of No. 2, No. 3 or No. 4 common in Idaho White Pine, 
Ponderosa Pine, or Sugar Pine. This permissive, too, 
is limited in time; between Sept. 1 and Dec. 31. 

Bear in mind, also, that this is supposed to move items 
that otherwise are not moving; hence, no provision is 
made for replacing this stock. Industry men in Wash- 
ington advise distributors not to sell, under this amend- 
ment, any items for which there may be rated and 
certified orders at a later time. Certified and rated sales 
can be replaced. : 

This amendment also allows Douglas fir, Larch and 
Red Cedar, produced east of the Cascade Mountains 
in Washington or Oregon, or in California, Idaho, Mon- 
tana, Wyoming, Nevada, Utah, Colorado, Arizona, New 
Mexico or North Dakota, to be sold on uncertified orders 
to farmers in those States; also to farmers in North 
Dakota, Nebraska, Kansas, Iowa or Minnesota. 

Note that these uncertified sales are in addition to 
the 5,000 to 8,000 feet of free lumber that may be sold 
to “all other customers.” Also that they are in addi- 
tion to the low grade and cull lumber dealt with in 
Direction 6. 

Industry leaders in Washington express the opinion 
that while 3813 is listed as a one-time relief application, 
to build up depleted inventory once more to an. oper- 
able level, the WPB might process repeat applications 
on this form. This is a guess; not an assurance. The 
idea is that if lumber begins accumulating at the mills 
and if as a result of this accumulation operators get 
uneasy and check production, the WPB might consent 
to move accumulation by processing repeat 3813 appli- 
cations. The most satisfactory .sales for the dealer, of 
course, is on a certified and rated order. Better watch 
these accumulations. Better be sure of what they con- 
sist; whether it’s green stock and sport grades or 
whether it’s standard grades and manufacture. An 
industry leader told this page this morning, off the 
record and all that stuff, that before the world is many 
months older he expects to “see lumber running out 
of our ears.” 


Guarding FHA Loans 


H. R. Northup, of the NRLDA, has been urging 
dealers to give a lot of careful thought to planning for 
remodeling and repair business that will be done under 
Title 1 loans. Everything points to the fact that this 
business will be highly important, after the Nazi war 
ends. Those who should know estimate that this busi- 
ness may equal or even exceed in dollar volume the 
post-war business in new home construction; at least, 
for a couple of years. 

There are sure to be many new and inexperienced 
men in the application and repair field. In addition 
there’ll be the usual crop of fly-by-nighters, whose pur- 
pose is exploitation and not service. Clearly the FHA 
is going to take the necessary steps to protect their 
loans; even if those steps have to be drastic. Northup’s 
idea is, in part, that the bést way to keep the loan 
service is to make it work; and the best way to make 
it work is to be sure that the local public knows the 
importance of dealing with reliable concerns. 
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Things as They Are 


ber dealers and building mate- 

rial men in the Eastern area 
brings evidence of considerable activ- 
ity in preparation for an earlier-than- 
expected peace in Europe. 

Dealers move on the principle that 
their first duty must be to retrace 
the steps that they have taken to 
solve their wartime problems. No 
one expects to get back upon his 
pre-war footing in a jiffy, because 
these past years have necessitated 
many changes. However, good 
progress was made during the last 
few weeks. 

Rebuilding of stocks is foremost in 
every dealer’s mind. Many have al- 
ready placed considerable orders in 
expectation of peace. Present stocks 
are being reviewed in an effort to dis- 
cover what might be missing. Sur- 
prising as it may appear, the inven- 
tory position is a great deal better 
than might have been foreseen earlier 
in the year. War-time restrictions 
upon the use of building materials 
have channeled sales activities in the 
direction of items where supplies were 
available in sufficient quantities and 
discouraged the purchase of items 
where replenishment was difficult or 
impossible. During recent months 
many Eastern lumbermen have 
stopped almost entirely their sales of 
lumber specialties, unless the cus- 
tomer could show real need. As the 
result fill-in orders may be much 
smaller than had been feared. 

Most dealers appear to have fair 
stocks of winter materials including 
insulation, storm sash etc.; enough 
to help them over the months imme- 
diately ‘ahead. Even small stocks of 
pre-war goods can be discovered once 
in a while by building contractors and 
repairers pressed to match materials 
already “in the job.” 

As building activity is not likely to 
be very pronounced before the men 
come back from the front lumbermen 
in this region think that their present 
stocks, plus what they can get new, 
will last them through and that they 
still have time to prepare for the com- 
ing building boom as it materializes. 

Bankers, whose facilities of judging 
market trends are often better than 
those of the average dealer, express 
the belief that repairs of business 
and farm properties may take preced- 
ence during the next few months, 
partly because of the sound financial 
position of the business community, 
and, also, because of a possible tend- 
ency of the U. S. control agencies to 
favor business and relax priorities to 
smooth the path of recovery. An ex- 
ception might be localities where 
home building projects were either 


A HASTY CIRCUIT among lum- 
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far advanced at the start of the war, 
or of a nature to permit some ad- 
vancement, after the lid was clamped 
down, and where the completion can 
now be done with local, non-essential 
labor. 

However, while probably every 
building material dealer has a num- 
ber of such projects ready-made they 
consist mostly of small homes and 
will require comparatively little ma- 
terial. 

Dealers who have taken on new 
lines during. the war are checking 
results and study their suitability for 
post-war exploitation. Where they 
fit into the normal structure of the 
business they will be retained. How- 
ever, there is a tendency to deal 
rather critically with this type of 
war-time baby. The idea is that war- 
time gains should be held and peace- 
time business added. But no one ex- 
pects that every business venture that 
looked good during the war will be 
equally profitable, once normal con- 
ditions have returned. 


Labor 

The majority of dealers see no dif- 
ficulties in connection with the re- 
employment of their pre-war work- 
ers as they return from the armed 
services. While the labor shortage is 
not as acute as it was during the 
early part of the war there is cer- 
tainly no labor surplus. Most yards 
can afford working with a reduced 
force and many have scraped the bot- 
tom of the local labor supply using 
overaged men and, occasionally, han- 
dicapped labor. It is argued correctly, 
however, that the present staffs have 
just been able to keep up with re- 
quirements and that there is ample 
room in lumberyards for any worker 
who wants a job, even if there should 
be only a limited increase in building 
activity. In fact, quite a number of 
building material men are concerned 
about making sure their former em- 
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ployees will return as they are dis- 
charged. Yardmen are a more du- 
bious factor than the former sales 
staff. 

Firms who maintained sales agen- 
cies and telephone ordering offices, 
away from headquarters, have discon- 
tinued these as their men went to 
war. They want to open them again 
as soon as feasible. 

There will be exceptionally valu- 
able material among honorably dis- 
charged former employes and the 
average lumberman is anxious that 
they return to his employ. To this 
end many dealers are maintaining 
contact with their servicemen work- 
ers, writing letters, sending them 


Among Eastern 
Lumber Dealers 


Christmas gifts and aiding their 
families. They hope now fervently 
that their investment will bring them 
dividends. More recently most of 
them have been informed that their 
jobs are waiting for them. 

The ultimate approach to this 
situation is to get the men home first 
and talk it over with them. In many 
cases new and more satisfactory posi- 
tions for them will be found. 

Drivers rank highest possibly after 
salesmen on the list of servicemen 
whom lumber dealers would like to 
see back. Inexpert handling of 
trucks at a time when they were 
worth their weight in gold has been 
one of the leading headaches of war- 
time operation. Trucks are now 


‘closely examined and will get a 


thorough overhauling in preparation 
for increased peace activity. Prac- 
tically every dealer interviewed seems 
to contemplate the purchase of a 
truck as early as possible. 

Some dealers, who have hired out- 
side trucks to help them with de- 
liveries during the war-emergency, 
would like to continue this practice, 
although their prospects of doing so 
are not too good. There is a short- 
age of local trucks as well as drivers. 

While local conditions must deter- 
mine the most immediate steps which 
dealers will take to protect themselves 
against a sudden collapse of Germany, 
and what it implies for the building 
material business, an all-over digest 
of the present stage of preparedness 
for this event discloses a fairly uni- 
form pattern. : 


Immediate Summary 

Stocks 
The tendency is to weed out war- 
time qualities early and to improve 

upon variety. 
Dealers prepare for an exodus of 
their wartime substitute labor. Many 
(Continued on page 64) 
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Soluage Lumber 


Address Salvage Editor, American 
Lumberman, 139 No. Clark St., Chicago 
2, for further information about these 
items. Please mention item number. 
Available 

312. 

Can furnish without priority small 
or large quantities of balsa wood in 
small dimensions. New Orleans, La. 

313. 

Have two carloads of % inch No. 1 
and No. 2 Ponderosa pine S18 and 2E. 
Lengths are all 4 to 29% inches; 
widths are 31/16; 3%; and 4% inches. 
Akron, Ohio. 

314. 


Can supply about five cars of hard- 
wood trims, about 25 percent gum, 
the balance in oak, hickory, ash, beech, 
elm, ete. Stock S1S to % inch, three 
inch and wider widths, 12 to 44 inch 
lengths. Cuttings from shell boxes 
grading 50 to 65 percent No. 1 and 
Btr. Texarkana, Ark. freight base. 

315. 

Have available five cars 1x4 to 1x12 
yellow pine S2S and S4S in 12 to 39 
inch lengths. Grades No. 2 and Btr., 
are air dried and kiln dried. Shreve- 
port, La. 

316. 


Have available about 100,000 feet 
of yellow pine 2x4’s, 2x10’s, 4x4’s and 
4x6’s in three to seven foot lengths. 
Stock was used once for forms. Au- 
rora, Ill. 


Wanted 
317. 

Need considerable clear stock for 
ladder rungs on Navy contracts. Can 
be 1%x1% inch stock in 11/16 or 11% 
inch lengths; or random lengths in 
multiples of 12 inches dressed four 
sides; or any stock from which the 
finished rung could be fabricated. Can 
be hickory, ash, hard maple, beech, 
pecan, rock elm, white oak, or red 
oak dried to 18 percent or lower mois- 
ture content. New York City. 


Previewing Houses 
(Continued from page 39) 


nated or made much easier. A lot 
of this is nothing but ballyhoo. Even 
though the predictions are founded 
on scientific possibilities, the prac- 
tical considerations of cost and 
availability relegate this talk to the 
realm of “marihuana engineering” 
as one firm has aptly described it. 

On the other hand, many of these 
predictions are eminently practical, 
and great change and improvement 
can actually be expected in many 
phases of house construction. It 
probably won’t happen overnight, 
but there will be a constant, evolu- 
tionary improvement in homes. It 
behooves the lumber dealer to keep 
up with it and exploit it. 

But what of the immediate post- 


Sd 


war market for homes? Experts 
predict that it will be big. Granted 
that we have prosperity or even 
normal conditions, we can expect a 
housing boom of some magnitude 
for a period of several years. 

Building costs may be higher for 
at least a few years. But the great 
majority of one-family residences 
built after the war will probably be 
in the $2500 to $7500 class. They 
will be mostly three, four, five and 
six room houses. 

What type of houses will be most 
popular? Probably we will see an 


MORE NEWS.. 


Relaxing Lumber Distribution 
Regulations 


Accumulation of stock in certain 
grades at sawmills and the pressure 
of distribution yards to be allowed 
more lumber for minor repairs have 
issued in several changes in distribu- 
tion controls. One virtue of L-335 is 
that such changes can be made easily. 

No. 4 or lower grades of Douglas 
Fir, Southern Yellow Pine, Western 
Hemlock, Western Red Cedar, Sitka 
Spruce and No. 3 or lower grades of 
all species of hardwood may be sold 
to distributors and consumers on un- 
certified orders provided that their 
sale will not interfere with the filling 
of certified orders. Direction 6, 
L-335. 

“All other customers.” A distribu- 
tor may deliver on uncertified and 
unrated orders an amount of lumber 
not exceeding one-third of his entire 
lumber inventory as of Sept. 1. Limi- 
tations: It must be done between 
Sept. 1 and Dec. 31; and these sales 
must not include any No. 2, No. 3 
or No. 4 common in Idaho White Pine, 
Ponderosa Pine or Sugar Pine. Direc- 
tion 8 (A) to L-335. 

The above amendment does not 
provide ways of replacing the lumber 
sold. It is intended only to deal with 
slow-moving stock. The amendment 
also permits the sale of Douglas Fir, 
Larch and Red Cedar to farmers in 
certain areas where such deliveries do 
not interfere with the filling of cer- 
tified orders. 

Farmers may receive without cer- 
tification up to 5,000 feet of lumber 
annually if it is produced from trees 
cut on their own farms. If a farmer 
wishes to receive more than this 
amount in a year, he may do so by 
giving the sawmill a certificate from 
his County Agricultural Conservation 
Committee or by other allowed cer- 
tification methods. Direction 16, 
L-335. 

Flitches for the making of veneer 
may be delivered to a veneer manu- 
facturer without regard to the pro- 
visions of L-335. But flitches deliv- 
ered and received under the provisions 
of this direction may not be used for 
any purpose other than producing 


extension and amplification of 
trends that were apparent before 
the war. The warm, conventional 
exteriors, somewhat modified, will 
continue to sell, but there will be 
an increasing emphasis on modern 
interior features. There will be 
fewer basements and dining rooms 
as their cost is disproportionately 
great in small homes. More living 
will be condensed into smaller areas 
than ever before, but the well- 
planned homes—even the small ones 
—will seem spacious and uncrowded. 


(Continued from page 9) 


veneer. Direction 15, L-335. 

Douglas fir and larch lumber pro- 
duced in the western pine region has 
been removed from Direction 2 to 
L-335. Subject of course to other 
still operative regulations, mills may 
now ship this lumber to distributors 
on uncertified and unrated orders. 
This change was made to bring this 
Direction into conformity with Direc- 
tions-6, 8, and 8 (A). Amended Di- 
rection 2, L-335. 


Dunnage limitation: No _ person 
shall receive for use as ship dunnage, 
or in bracing, blocking, shoring in 
freight cars or trucks or for use in 
producing any item listed on schedule 
1 any of the following grades and 
species of lumber: No. 2, 3, and 4 
Common grades of Ponderosa Pine, 
Idaho White Pine, Sugar Pine, Lodge- 
pole Pine, White Fir or Engelman 
Spruce, produced in specified western 
States. Direction 9, L-335. 

An extra 70,000,000 feet of hard- 
wood lumber will be allotted imme- 
diately to the furniture industry. 
This is in addition to the 236,000,000 
feet already allocated for the third 
quarter. Not a diversion from other 
programs because it comes from stock 
that has not been in demand by other 
industries. It is limited to No. 2 com- 
mon or mill-run grades. No restric- 
tion on species. 


Postwar Home Maintenance 


Pointing out that the nation’s 38 
million dwelling units average 25 
years in age, and that many of them 
will have to be lived in for a long 
time, National Paint, Varnish and 
Lacquer Association says that paint 
in the postwar years can be most 
helpful in making old and run down 
properties habitable, and in increasing 
their resale values. The Association 
backs this statement by mentioning 
the fact that it will be impossible to 
rebuild America overnight. Home 
maintenance, repair and moderniza- 
tion are going to be necessary solu- 
tions to much of our early postwar 
housing shortage. As markets for 
retail lumbermen they are on a par 
with the new home building market. 
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ge Have you planned your V-Day selling cam- 
18 paign? “Hurry! Hurry! Hurry!” V-Day will 
- arrive—men and women will be demobilized 
2g —the nation will move from war to peace. 
d. 
O- 
AS 
. NOW IS THE TIME to 
y lay your plans to meet your greatest 


opportunity as a Paint and Oil Dis- 
is tributor. 


i- Here are the facts! Your immediate 
potential market is a share in 6 BIL- 








e, LION DOLLARS. 38 Million Dwellings 
1 in the United States need painting and 
le decorating now. They average 25 
, years’ old. Their “Deferred Mainte- 
e, nance” will cost 30 billion dollars. 

A 6 Billion Dollars will go to painting 
- and decorating contractors. 1.8 Billion 
d- Dollars will go to paint manufacturers. 
4 Restoring the nation’s real estate 
“ wealth is part of “winning the peace.” 
: When V-Day arrives you can start to 
“a work. Your suppliers have no conver- 
n- sion problem. DON'T MISS THIS 
*j OPPORTUNITY! 


For the right type of Linseed Oil, 
look to SPENCER KELLOGG. With the 





“ return to peace, the search for quality 

m will also return. Include QUALITY in 

S your V-Day planning. 

nt 

st 

mn 

1g 

: SPENCER KELLOGG and Sons, Inc. 
t 

BUFFALO 5, NEW YORK 

a- 

“ Leading Processors of Oil Bearing Seeds with 9 Mills and 25 Branch Offices. 

“ Warehouse Stocks in all Principal Cities 

t. aa Se RR Ree aa NRE I ENR AR) 
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Lumber Mills Inc. 


Choice 


Ponderosa Yi 


For War and Postwar Needs 


A HUNDRED MILLION FEET OF LUMBER 
is the combined yearly capacity of our 
two modern mills — one at McNary, Ari- 
zona, one at Flagstaff. With an adequate 
timber supply of high-altitude, soft-tex- 
tured Pine, these electrically-driven mills, 
with 20 Moore dry kilns and up-to-the- 
minute precision machines, have every 
facility for top quality production. 


Active on war orders now, our post-war 
line will include iterhs temporarily discon- 
tinued; also our usual scientific kiln drying 
and dependable manufacture. 


Southwest Lumber Mills, Inc. 


McNary, Arizona 


Mills at McNary and 
Flagstaff, Arizona 


DISTRICT SALES OFFICES 
P HOENIX, ARIZ.-R. 8. HOWELL, Representativ, 


D. A. WEIDLER 520 N. Michigan Ave. 
CHICAGO- Manager Phone, Superfor 9004 










































New Jersey Elects New Manufacturing Co., was announced as 

Secretary president for the coming year, with 
Harold K. Dilley was elected secre- Claude Dann, manager of Wiles-Chip- 

tary of the New Jersey Lumbermen’s ™an Lumber Co.’s specialty depart- 

Association at a meeting of the board Ment, as vice president. Frank J. 

of trustees on Aug. 29, to fill the More is secretary. . 

vacancy caused by the death on Aug. 

11 of G. Edward DeNike. Mr. Dilley Southern Lumber Wholesalers T 


will assume his duties in Newark on Honor Their First President 


Oct. 1. J. E. Elrod, wholesale lumber dealer 


At present, Mr. Dilley is secretary- 
prot of the cael Smee Whole. of Charlotte, N. C., was presented * _ 
sale Supply Co., Trenton, N. J. He silver tray in appreciation of his serv- B 
has served many years. in various ‘C&S 4s first president of the Southern wall 
capacities in the lumber business Wholesale Lumber Association, at a 
throughout New Jersey and was asso- meeting of the Charlotte Wholesale and 
ciated with the New Jersey Lumber- Lumber Club on Aug. 25. The South- ishi 
men’s organization when it was head- ern association was organized by the Stre 
quarters for the Code Authority Charlotte , a and has grown from 
during the NRA days. Later he served its nine original members to a mem- E 
as acting secretary of the association bership of approximately 130. fini: 
for a period of months when the late W. Frank Brownlee is President of en 
Secretary DeNike suffered ill health. the club; Joe McLaney is being one wt 
So his future duties will not be en- dent, and George H. Robbins Roberts I 
tirely new to him. Mr. Dilley also secretary and treasurer. the 
served as secretary of the Mercer 
County Materialmen’s Association in Cancel Annual eee 
Trenton for five years. The Pacific Coast Wholesale Hard- for 

In the meantime, the secretarial wood Distributors Association can- 
duties of the New Jersey Lumber- celled its annual meeting, which was 


men’s Association are being taken’ scheduled for Sept. 5, 6, and 7 at 
care of by Miss Leonie Doctor, assist- Santa Barbara, Calif. Cancellation 





ant secretary. was decided upon after a poll of its 

7 . membership. According to Secretary 
Northern Californians E. M. Taenzer, American Hardwood 
Set Date for Annual Co., Los Angeles, the meeting was 


The Lumber Merchants Association cancelled to comply with the request 
of Northern California will hold its of the War Transportation Board and 
annual fall conference and business because the Santa Barbara Biltmore 
meeting at the Palace Hotel in San Hotel, where the sessions were to be 
Francisco on Friday, Oct. 20. held, has been taken over by the 


° Army. 
St. Louis Lumbermen Play Golf According to Secretary Taenzer, the 


The 28th annual tournament of the association probably will not gather 
St. Louis Lumbermen’s Golf Associa- jn convention for the duration of the 
tion was held Wednesday, Aug. 30, at war—at least not during 1944. All 
Greenbriar Hills Country Club in St. jncumbent officers will retain their 
Louis County, Missouri. Despite in- posts until the next convention. 
termittent showers all day and heavy 
rain from 7 to 10 p.m., ninety golfers 
played at least 18 holes, many of them 
going the entire route and playing 36 Acting Dean Joseph S. Illick has an- 
holes. nounced a short course in lumber 

The annual banquet—a chicken din- grading to be held at New York State 
ner—was served to 150 members and College of Forestry, Syracuse Univer- 
guests. H. A. Stockmann, H. A. Stock-_ sity, Oct. 2-6. This course will end 
mann Lumber Co., was master of cere- on the day of the beginning of a 
monies. Out-of-town visitors included special conference on new develop- 
Joseph J. Springman, Alton, IIll., presi- ments in wood products, so representa- 
dent of the Illinois Lumber & Material tives of industries who attend the 
Dealers’ Association, who was intro- grading course may also conveniently 
duced and spoke a few words. Walter attend the conference on wood prod- 
Wood, E. L. Bruce Co., Memphis, ucts. 
felicitated the St. Louis group on its Prof. Nelson C. Brown, head of the 
enjoyable meeting and extended an in- Department of Forest Utilization at 
vitation to those present to attend the College of Forestry, states that 
the Memphis tournament on Oct. 5. the lumber grading course will provide 

Following the banquet, Larry Oeth, instruction in technical phases ani 
local representative of Exchange Saw- demonstrations of lumber grading to 
mills Sales Co., announced winners of sawmill operators, lumber wholesalers 
the ten trophies and distributed the and retailers, industrial buyers and 
66 awards. users of lumber, and all who may be 

C. B. Theiling, Theiling-Lothman interested in learning more about the 


Short Course in Lumber Grading 
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Bruee Streamline Floors 





eee a “must”? for tomorrow’s home builders 


HERE’S no other flooring like Bruce 
Streamline ...no other flooring that 
offers so many practical advantages. 

Bruce Streamline Floors are ready to 
walk on the minute they’re laid. Costly 
and uncertain, on-the-job sanding and fin- 
ishing are eliminated when you use Bruce 
Streamline Floors. 

Because they’re completely and expertly 
finished at our factory in a way that can’t 
be matched on the job. And what a finish! 

Bruce Factory Finish actually penetrates 
the wood ...seals the pores against dirt 
... armors the floor against wear and makes 
for easy cleaning. 

Before a single piece of flooring is laid, 


WORLD’S LARGEST MAKER OF HARDWOOD 
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you know how the completed floor will look 
... there’s no guesswork about it. You know, 
too, that the beauty of a Bruce Streamline 
Floor is lasting beauty ... because of the 
unique Bruce Factory Finish which pene- 
trates the wood. 

And be sure of this—Bruce Streamline 
Floors with their matchless Bruce Factory 
Finish are out of the“‘dream” stage. They’re 
no longer merely hoped-for possibilities. 
They’re practical and proved, ready now to 
meet your flooring problems. 


E. L. BRUCE CO., MEMPHIS 1, TENN. 





FLOORS 








problems of grading Northeastern, 
Southern and West Coast woods. 

Official grading inspectors will in- 
struct. They will come from the 
Northeastern Lumber Manufacturer’s 
Association, the National Hardwood 
Association, the Southern Pine Inspec- 
tion Bureau, and the West Coast Bu- 
reau of Lumber Grades and Inspection. 
Members of the College faculty will 
give lectures on seasoning, identifica- 
tion, decay and insect attack, as they 
relate to grading problems. Graders 
will demonstrate technical phases of 
grades produced at the College saw- 
mill. Demonstrations in grading out- 
of-state lumber will be given in local 
retail yards. 

Attendance will be limited to 
twenty. Applicants will be accepted 
in order of receipt of checks, $40, 
payable to the New York State Col- 
lege of Forestry. Address Professor 
Nelson C. Brown, New York State 
College of Forestry, Syracuse 10, N. Y. 


Plans for Memphis Golf 
Tournament 


The twenty-sixth annual tourna- 
ment of the Lumbermen’s Golf Asso- 
ciation of Memphis will be held at the 
Colonial Country Club, Memphis, on 
Thursday, Oct. 5. It will be an all 


day affair, although awards will be 

made only on 18-hole competition. 
Luncheon will be served and the 

awards will be made following the 





Soft in tex- 
ture, light in 
weight, scien- 
tifically kiln 
dried, carefully 
machined and 
manufactured, 
Craig Moun- 
tain Ponderosa 
Pine has long 
been a favorite 
building lum- 
ber. 





Serving in 
the war now, 
Craig Moun- 
tain Pine will 
again be a fa- 
vorite when 
peace is re- 
stored. 








Winchester,Idaho 














banquet, after which election of offi- 
cers will take place. Stanley Horn, 
editor of Southern Lumberman, Nash- 
ville, will be master of ceremonies. 

Persons wishing to attend the tour- 
nament should get in touch with Sam 
Carey, chairman of the membership 
committee, or with Harry Darnell, 
secretary-treasurer of the group, at 
188 South Belvedere Boulevard, Mem- 
phis, Tenn. 


Lumbermen's Post of 
American Legion Elects 


Lumbermen’s Post of the American 
Legion, No. 403, Los Angeles, elected 
the following officers at its annual 
meeting on Aug. 8: 

Pest Commander—W. A. Constans, 
Anglo California Lumber Co., Los 
Angeles; Adjutant— Andrew Morri- 
son, Owens-Parks Lumber Co., Los 
Angeles; 1st vice-commander—George 
Melville, Simpson Industries, Inc., Los 
Angeles; 2nd vice-commander—Her- 
man Rosenberg; finance officer—How- 
ard Burbank, Security First National 
Bank, Los Angeles; sergeant-at-arms 
—Max Veneer. 


New Association Directory 


The Associated Lumber & Allied 
Materials Salesmen (The ALAMS) of 
New Jersey have issued their new di- 
rectory, which, in handy poster form 


for hanging, gives an up-to-date ros- 
ter of the members. Name of sales- 
man, company he represents, business 
and home phones, and home address 
are listed. 

Ervin F. Partel is president and 
Milton L. Dake, 144 Milton Place, 
South Orange, N. J., is secretary of 
the ALAMS. 


Scheduled Meetings 


Sept. 27—National Wholesale Lumber 
Yard Distributors’ Association, La 
Salle Hotel, Chicago. Annual meet- 
ing. 


Sept. 28-29—National Hardwood Lum- 
ber Association, LaSalle Hotel, Chi- 
cago. _Forty-seventh annual and 
hardwood industry conference on 
postwar problems. 


Oct. 5—Lumbermen’s Golf Association 
of Memphis, Colonial Country Club, 
Memphis, Tenn. 26th annual tourna- 
ment and meeting. 


Oct. 6 & 7—Conference on new devel- 
opments in wood products at New 
York State College of Forestry, Syra- 
cuse University, Syracuse, N. Y. 


Oct. 17—Southeastern Hardwood Manu- 
facturers’ Club, Seminole Hotel, Jack- 
sonville, Fla. Quarterly meeting. 


Oct. 20—Lumber Merchants Association 
of Northern California, Palace Hotel, 
San Francisco. Annual. 


Oct. 25-26-27-28—National Retail Lum- 
ber Dealers’ Association, Mayflower 
Hotel, Akron, Ohio. Open meeting on 
the 27th; committee meetings on the 
25th and 26th; directors’ meeting on 
the 28th. 


Awarded Top Honors 


HE Southern Pine Association, 
New Orleans, was awarded top 
honors for outstanding achieve- 

ments by industry during the two 
war years 1943-1944 by the Ameri- 
can Trade Association Executives— 
the first time the award has been be- 
stowed in the Deep South. The award, 
usually given annually but consoli- 
dated in 1943-1944 because of the 
war, was won by SPA for its “highly 
successful mobilization program of 
some 3,000 lumber producers and mill 
owners in ten southern States. . . The 
many-sided war emergency campaign 
enabled vitally needed lumber to be 
produced and processed in record 
quantities and to be shipped to war 
areas throughout the world.” The 
Southern Pine Association’s entry in- 
cluded a six-volume presentation of 
Southern pine’s part in the war effort. 

Contestants for the award included 
such nationally outstanding trade 
groups as American Meat Institute, 
Automotive Council for War Produc- 
tion, Can Manufacturers’ Institute, 
National Paint, Varnish & Lacquer 
Association, and National Electrical 
Manufacturers’ Association. 

Acting on the Jury of Awards for 
ATAE were Secretary of Commerce 
Jesse H. Jones, chairman; Eric John- 
ston, president Chamber of Commerce 
of the United States; Robert Gaylord, 





National Association of Manufactur- 
ers; Linwood Noyes, American News- 
paper Publishers’ Association; and 
Franklyn Snyder, president of North- 
western University. 

Much credit for the success of this 
production program goes to H. C. 





C, C. Sheppard H. C. Berckes 


Berckes, secretary-manager of SPA 
and to C. C. Sheppard, chairman of 
the Southern Pine War Committee. 

The award will be formally pre- 
sented at the annual convention of 
the American Trade Association Ex- 
ecutives in New York City, Nov. 9 
and 10. 
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FRANK STATEMENT 
OF OUR POSITION __.. 


Since the beginning of the war, West Coast Lumber and 


Special Lumber Products, such as we manufacture and 
wholesale, have been serving in many capacities, on 
many fronts. Demand has far exceeded existing supply. 


Thus, we deeply regret that many times during these 
war years, we have not been able to serve adequately 
our many loyal customers. Although at all times we 


have striven to fill your most urgent orders. 


However, we recently have been privileged to enlarge 
our re-manufacturing facilities for increased daily ca- 
pacities. This does not yet mean, of course, that un- 
limited quantities are available, but it does mean an 


augmented supply for today’s more critical needs. 


And for tomorrow, when normal distribution is again 
possible, these efficient, complete facilities will be your 
assurance of a dependable source for fine-quality, soft- 
textured Ponderosa Pine, Yard Stock, Industrial Lum- 
ber, Box Shook, Cut Stock, Mouldings, and Glued-up 
Stock. 


PINE SAW MILLS 
|. Sn ee Canby, Calif. 
PLANING MILL 


BOX SHOOK FACTORY.......... Alturas, Calif. 
MOULDING FACTORY......Klamath Falls, Ore. 


And remember, too, we wholesale — 


HEMLOCK, DOUGLAS FIR, SITKA SPRUCE, PORT 
ORFORD CEDAR LUMBER, and LADDER STOCK 


LbehL Smith tunbala 





Manufacturers and Wholesalers 1635 Dierks Bldg., Kansas City 6,Mo., Victor 4143 When making inquiry, please include priority 
Member of Western Pine Ass’n., National Wooden Box Ass‘n., Ponderosa Pine Woodwork, prayers J — City Dacha ee Sig NE bai 


National-American Wholesale Lumber Ass‘n. 


WEST COAST OFFICE: 908 PORTER BUILDING + PORTLAND 4, OREGON 
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The fifty-third annual convention 
of the International Concatenated 
Order of Hoo-Hoo was held in Mil- 
waukee on the morning of Sept. 9. It 
was a greatly curtailed meeting com- 
pared with those of former years, and 
was confined entirely to conducting 
the necessary business for operation 
in the coming year. Reports of na- 
tional officers were presented, and 





Don Montgomery 
Snark of Universe 


Don Montgomery, No. 30285, presid- 
ing as Snark of the Universe, ad- 
journed the meeting promptly at 
noon. 

1944 officers were re-elected to serve 
through the coming year. These in- 
clude Sam L. Boyd, No. 12092, presi- 
dent; Ted T. Jones, No. 31233, vice 
president; B. F. Springer, No. 34265, 
secretary; W. M. Wattson, No. 32720, 
treasurer. 

Don S. Montgomery was re-elected 
to head the Supreme Nine as Snark 
of the Universe. Other members of 
the Supreme Nine chosen for 1945 are 
Hal R. Dixon, No. 44248, Senior Hoo- 
Hoo (re-elected); Martin J. McDon- 
ald, No. 27358, Junior Hoo-Hoo (re- 
elected); George V. Fredrickson, No. 
43986, Scrivenoter; Joseph C. L. 
Evans, No. 42658, Bojum; D. C. 
Essley, Jabberwock; Ray E. Saberson, 
No. 12075, Custocatian; A. B. Sam- 
mons, No. 22189, Arcanoper; H. C. 
Berckes, No. 33530, Gurdon. 

Following a Dutch-treat luncheon, 
the Milwaukee Hoo-Hoo Club met 
jointly with the national delegates 
and officers under the chairmanship 
of George C. Hood, No. 42686, presi- 
dent. After opening remarks by 
Snark Montgomery and Secretary 
Springer, the first speaker, Ed Gavin, 
editor, AMERICAN LUMBERMAN, 
Chicago, was introduced. The speak- 
er’s subject was “Debunking the 
Dream House.” He enumerated rea- 
sons why the falsely publicized 
“Dream House” is impossible of ful- 
fillment except possibly at fantastic 








B. F. Springer 
Secretary 





Hoo-Hoo Annual 


prices. He then outlined new design 
uses of prewar building materials and 
equipment that can be expected to 
produce measurably better houses 
than those of the prewar years. 

The next speaker was F. O. Holt, 
Department of Public Service, Uni- 
versity of Wisconsin, Madison, Wis. 
Choosing the subject, “A Venture in 
Prosperity,” Mr. Holt pointed out 





Sam L. Boyd 
President 


reasons why we can expect a long 
period of prosperity in America fol- 
lowing the war, and urged intelligent 
cooperation of labor, industrial, finan- 


cial, agricultural 
forces. 

A telegram from John Hammond, 
No. 77, San Antonio, Tex., perhaps 
the oldest living Hoo-Hoo, was read 
by Secretary Springer, who also read 
a message from Julius Seidel, No. 
3229, and Rameses No. 23. Greetings 
from Canada were delivered by Mar- 
tin J. McDonald, who pointed out that 
economic, social and security prob- 
lems are about the same on both sides 
of the border. Toddy Schuck, No. 
45570, Lt. Col., CAP, brought greet- 
ings from Illinois Hoo-Hoo, and E. W. 
Kettlety, No. 29209, reported on the 
annual meeting of Chicago Hoo-Hoo 
held Sept. 7. 

A successful Concat was followed 
by a banquet and one of Ben 
Springer’s inimitable floor shows. 


and government 


Chicago Hoo-Hoo 


E. W. Kettlety, Vice-Gerent Snark 
of Chicago Hoo-Hoo, succeeded better 
than he had hoped with the annual 
meeting held at Westward-Ho Coun- 
try Club on Sept. 7. Assisted ably 
by Minor Botts and a small commit- 
tee, Kettlety staged a golf party in 
the afternoon, which attracted twen- 
ty-five players. A banquet in the 
evening swelled attendance to 40. A 
quartette of Hoosiers from northwest- 


ern Indiana, headed by Ray Schaub 
and Bill Heller, was a welcome addi- 
tion to the party. Roy Winter, Na- 
tional Plan Service, devised what is 
probably the only fully equipped out- 
side concrete bar ever to be put into 
operation. 

Winners of golf awards will be an- 
nounced later, when the judges suc- 
ceed in learning who the awards were 
given to. 


Nylta Club 


The Nylta Club of New York City, 
which is dedicated to the promotion 
of educational activities and fellow- 
ship among those engaged in the 
lumber industry and its allied lines, 
has set a goal of 500 members by 
Dec. 31, 1944. The club now has over 
400 members. 

The club publishes a monthly bulle- 
tin and has as its slogan “To have 
friends—be friendly.” Fred W. Rit- 
ter is secretary of the club, with 
offices in the Grand Central Terminal, 
New York 17. 

The committee in charge of enter- 
tainment for the coming winter 
months has some interesting events 
under way, and Nylta can bear a lit- 
tle watching as to its regular Friday 
evening forums. 


Fifty Years in Lumber Industry 
Congratulations are in order to 
Hunter M. Gaines, secretary of the 
Michigan Retail 
Lumber Dealers 
Associa- 
tion. Hunter 
notes but says 
nothing about 
celebrating the 
fact that this 
month marks the 
end of his first 
fifty years in the 
lumber industry. 
Coming from a 


at the age of six- 
teen, Hunter 
found employ- 
ment in a neighboring sawmill about 
mid-September, 1894. A little simple 
arithmetic reveals the startling fact 
that the youthful looking and genial 
Michigan secretary is 66 years old. 

“At that time in my part of Louis- 
iana you were either a farmer or a 
lumberman, and I didn’t like farm- 
ing,” says Hunter. “After a while I 
started selling lumber on the road, 
and finally went to Michigan to 
straighten out a little trouble one of 
our salesmen got us into. When I 
got the trouble straightened out I had 
come to like the place so well I wrote 
the boss and told him I thought I 
would stay and take over the Michi- 
gan territory. I did that, later took 
up my present duties, and don’t know 
how a man could spend a more inter- 
esting 50 years or with better people 
than I have met in the lumber busi- 
ness.” 





Hunter M. Gaines 
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WOoOOoD...STUCCO... BRICK... 
whatever the outer surface, Tomorrow's 


Homes should be built with the Approved 
Insulite Wall of Protection . . . .« 











© On outer-walls, Insulite Bild- 
rite Sheathing. The large boards 
provide a wind-proofed, weath- 


j 
j 








er-tight wall. Bildrite Sheathing 
has a bracing strength four times 
that of wood sheathing, horizon- 
tally applied. 



























As LONG as this country retains its freedom, there will 
be many types of homes. Some prefer wood. Others insist 
upon stucco. Still others may want field stone. 

In the homes of tomorrow—no matter the style, or the 
exterior finish—modern standards of heat control and of 
air-conditioning will place new demands upon walls. 

Walls must provide effective insulation. They must also 
be constructed so as to reduce moisture condensation 
within the walls to a minimum. 

How to do it? By building with the Approved Insulite 
Wall of Protection. This wall provides: 


Double Insulation .... Superior Bracing Strength.... 
Protection against moisture condensation within the walls. 

The drawings to the right explain why. Write today 
for technical information on the subject. 





@ On inner-walls, Insulite Sealed Lok- 
Joint Lath, furnishes a second wall of insu- 
lation. The patented “‘Lok-Joint” provides 
a strong, rigid plastering surface, prevents 
joints from opening under trowel pressure. 


INSULITE 


MINNEAPOLIS 2, MINNESOTA 


on re 


cs 


a 





e How moisture condensation is effec- 
tively minimized in the Approved Insulite 
Wall of Protection. Sealed Lok-Joint 
Lath with asphalt barrier against the 
studs effectively retards vapor travel. 
Bildrite Sheathing, being permeable to 


MADE EXCLUSIVELY FROM WOOD vapor, permits what little vapor escapes 


to pass naturally towards the outside. 
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Eastern Dealers 

(Continued from page 53) 
were substandard. Older men are ex- 
pected to retire into private life. Em- 
ployes are asked for their post war 
plans so that yards can attempt an 
intelligent approach to the solution 
of their postwar help problems, the 
re-infiltration of ex-service men, new 
sources of help. Many dealers are 
keeping up contact with local U. S. 
Employment offices and draft-boards. 
Both are generally well informed 
about discharged service men. 


Delivery. 


War-time practices are studied with 
an eye upon post-war conditions. 


1, 
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Dealers will generally not resume 
wasteful methods unless compelled by 
competition. The impression is that 
delivery routes will not be expanded 
for the time being. 


Office Organization. 

This will depend upon the character 
of the post-war business. Most deal- 
ers are short of office help and will 
try to secure it as war industry em- 
ployment slackens. There is a back- 
flow already to the smaller towns. 
Dealers expect to make telephone 
drives for new customers, be gener- 
ally more busy. The new help should 
be trained before the rush starts. 
Bookkeeping, other paper work is far 
behind. 


-” OO ae mg = 
What Will He Come Home To? 


Our boys . . . millions of them . 


. . your boys, your neighbors’ boys 


. are fighting in the far-flung corners of the world to preserve some- 


thing dear to the hearts of all Americans . 


. . Free Enterprise. 


American Free Enterprise is the priceless heritage of the American Citizen, 
protected by our Constitution and Bill of Rights. 


It calls for the freedom of choice . 


. of education, of vocation, of 


purchase .. . and, conversely, the freedom from dictation by govern- 


ment in our ordinary affairs. 
It calls for the freedom of risk . . 


. inherent in soil and blight and weather 


. and the right to sell our crops at a profit. 


It calls for the preservation of property rights. 


American Free Enterprise has created wealth comparable to the wealth of 
all other nations together. It has lifted burdens from the backs of farmers 


and industrial workers . . 


. elevated their standards of living . . . made 


the American way of life the envy of all the less-favored peoples of the world. 


There are those . 


C - « some in high places. . 
Free Enterprise that has made America 


. who would supplant the 
t with a planned economy. 


They promise a country, even a world, in which we will all live nice, 


planned, orderly lives . . . free from hardship and worry . . 


necessity for thinking for ourselves. 


. and the 


But freedom cannot be bestowed by a paternalistic government . . . it 
is attained only by constant vigilance and struggle. 


If we American citizens, here at home, fail to safeguard and preserve the 
Free Enterprise that has built this country and makes the winning of 
the war possible, we’ll be losing the very things for which our boys are 


fighting. 


Let us preserve the American Way of Life . 


. . the freedom of choice 


and opportunity that gave us our high standards of living and made this 


a great nation. 


Let us keep faith with our boys who are giving their all in this great struggle 


for freedom. 


KEYSTONE STEEL & WIRE CO. 
PEORIA 7, ILLINOIS 


(RED BRAND FENCE . . . . RED TOP STEEL POSTS) 

















New Items. 

The conservative point of view pre- 
dominates, at least for the first 
months of the war. However, many 
dealers are now setting their house in 
order as regards specialties. Con- 
tacts are made for the local represen- 
tation of controlled items. The theory 
is that novelties should be shown 
early because if they are not pressed 
consumers will buy what they find. 
Dealers may lose the effect of the lo- 
cal advertising that goes with the 
early installation of a new material 
into a job. 


Financing. 

Local banks are contacting their 
dealer accounts in preparation of 
postwar financing. Real estate men 
have been active and a considerable 
amount of building will ultimately 
result. It can become a heavy strain 
upon dealers finances. Hence a defi- 
nite statement of the policy of local 
banks and financing institutions is 
now regarded as an essential part of 
pre-peace planning. 


Markets. 

Earlier ideas about the prospects of 
postwar business are now rechecked. 
This is proving rather valuable be- 
cause not everything that looked 
good and promising at first has stood 
up against the continued pressure of 
war-time changes. Developments 
originally planned for better homes 
have been taken out of the market by 
war-housing projects. Population 
changes in war-industry cities will 
actually cut down housing demand. It 
means going again over much of the 
ground that dealers thought they had 
covered during last year. Compensa- 
tions are: that many projects that had 
been placed on the “probably delayed” 
list are coming up earlier; prospective 
customers who were prevented by 
their war-service obligations from 
building will now not be called. 


Customers’ Lists. 

These are rechecked. Several deal- 
ers have mailed out letters with a re- 
turn request to the postmaster to re- 
establish correct addresses. Others 
contemplate sending out new ques- 
tionnaires asking customers about 
their postwar plans. Those who have 
not done so before are now assembling 
mailing lists for postwar circularizing. 
Publicity. 

While dealers are generally disin- 
clined to push sales too early many 
are preparing advertising material 
for postwar releases to stake their 
claims for a share in the postwar 
market. Several cooperative plans 
are under consideration, with banks, 
local chambers of commerce or busi- 
ness men’s associations as the driving 
spirit. 

Contractor Outlets. 


These are out of balance because of 
war conditions. Many building con- 
tractors have gone into other fields 
or have done war work. Lumbermen 
are now trying to reach them and 


September 16, 1944, AMERICAN LUMBERMAN 











FC 


i 


AS 
INS 








Since 1795 














That is why BIRD 
has developed 


CONTROLLED PRODUCTION 


for all building materials 


Lone AGO, Bird determined that any prod- 
uct that bore this name should be of the 
highest quality consistent with the classifi- 
cation for which it was designed. 

But quality is made up of such a lot of 
little things, that Bird found it impossible to 
maintain quality unless every step in pro- 
duction was controlled. So Bird owns and 
operates its own factories to control the 
vital raw materials for Bird products. 

This policy of Controlled Production makes 
a difference you can actually see and feel. 
For example, take the Bird Master-Bilt Shin- 
gles. Controlled Production starts with the 
first manufacturing step. The tough layer of 
felt that acts as the base is produced in 
Bird's own felt plant, to specifications laid 
down in Bird laboratories. 

Then the waterproofing asphalt is not only 
controlled as to quality and amount, but is 
actually reinforced, for a longer weather- 


This is a frank statement to the men who 


know building—and who know Bird. I 
will help you in the selection of building 
materials, just as it has helped Bird to 
hold a reputation for quality since 1795. 


proof life. The color pigments, that give all 
Bird shingles their enviable tones, must also 
measure up to precise standards. 

Now note the distinctive thick butts on 
Master-Bilt Shingles, pioneered by Bird to 
add greater thickness where it does the 
greatest good. In a similar way, Bird intro- 
duced coarse granules to give greater pro- 
tection to the asphalt underneath—shielding 
it from the sun’s rays, providing “expansion 
joints” to counteract temperature changes, 
adding years of life to the shingle. Indeed, 
each detail of. construction is rigidly con- 
trolled by a completely balanced formula 
for production. 

Of course, there are easier ways to make 
a shingle. But Bird has found that Controlled 
Production makes a difference that goes all 
the way through, adding extra beauty and 
durability to all those Bird products so well 
known to architects and builders. 
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FOR HOMES 


ASPHALT SHINGLES * INSULATED SIDINGS 
INSULATION BOARDS « FLOOR COVERINGS 
WALLBOARDS ¢ BUILDING PAPERS 


SINCE =— 








... it must be better—to be “BIRD” 
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The products illustrated 
on this page are splen- 
did examples of CON- 
TROLLED PRODUCTION: (1) 
Bird TRI-TAB HEX Shingle 
—colorful draft-free — 
wind-resistant. (2) The 
Bird MASTER-BILT Shingle 
described on this page. 
(3) Bird INSULATED SID- 
ING, in varied attractive 
brick tones: magically 
modernizes sidewalls, 
with built-in insulation 
for all-year comfort. “J 





RUBBERLIKE FLOOR RUNNERS  °« 


PRESSBOARDS 
SHOE CARTONS 
BIRD-FIBRE WOOD FRAME CASES 





INDEX 


SHIPPING CONTAINERS 


e BUILT-UP ROOFS 


Bird & Son, inc. * East Walpole, Mass. * New York °* Shreveport, La. + Chicago, Ill), 
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want to discover what their postwar 
plans are to be. The idea is that the 
lumber dealer with the largest fol- 
lowing of contractors will be the one 
who gets most business during the 
coming months. 


Dealer to Dealer Relations. 


Many dealers feeling that the most 
immediate future requires close co- 
operation with all the competitors in 
their field are approaching their 
dealer neighbors with a view to im- 
prove local service facilities. Co- 
operation may extend to the exchange 


of materials where temporary short- 
ages can be foreseen, credit informa- 
tion, eventual information on prospec- 
tive customers outside each dealer’s 
field. 


Credits. 


Restrictions upon installment 
credits have generally improved the 
credit situation within the building 
material trades inthis section. Deal- 
ers do not think that they will have 
many credit losses as the direct out- 
come of the unavoidable adjustments 
of the reconversion period. However, 








These key men of Exchange each have senta 
message to retail lumbermen in Essco adver- 
tisements of recent months. It is hoped that 


they have been helpful. 


As a group these key men of Exchange feel 
that the most important thing confronting the 
industry at this time is a lack of any effective 
move by Congress to start removal of restric- 
tions which will enable the industry to prepare 


for early resumption of building. 


Lumber, of course, is still the scarcest com- 
modity in the war picture. At the same time 
peace is imminent, as is also a gap between 
victory and the time when millions can be put 


to work rebuilding America. 


While your Senator and your Congressman 
are home campaigning, it might be a good time 


to bring their attention to this situation. 





Back row from the left: J. L. Grandin, 
Director, Louisiana Central Lbr. Co.; Geo. 
W. Dulany, Director of Exchange, Louisi- 
ana Central Lbr. Co., and Louisiana Long 
Leaf Lbr. Co.; G. W. Grandin, Director 
of Exchange, and Louisiana Central Lbr. 
Co.; O. D. Fisher, Director of Exchange 
and Pres., Louisiana Long Leaf Lbr. Co.; 
H. B. Grandin, Director of Exchange. 
Front row from’ left: F. R. Watkins, Secy. 
& Sales Mgr. of Exchange, and Ass‘t 
Treas., Louisiana Central Lbr. Co.; C. C. 
Sheppard, Treas. of Exchange, and Pres. 
& Gen‘l Mgr., Louisiana Central Lbr. Co.; 
W. B. Pettibone, Director of Exchange, 
and Vice-Pres., Louisiana Long Leaf Lbr. 
Co.; P. A. Bloomer, Vice-Pres. of Ex- 
change, and Treas., Ass‘t Secy. & Gen'l 
Mgr., Louisiana Long Leaf Lbr. Co.; R. B. 
White, Pres. & Gen’l Mgr. of Exchange, 
and Secy., Louisiana Central Lbr. Co., 
and Louisiana Long Leaf Lbr. Co. 


EXCHANGE SAWMILLS SALES co. 


1111 R. A. Long Bidg. 
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SOUTHERN HARDWOODS 
SOUTHERN PINE -« 


Trade-Marked — Grade-Marked 


Kansas City 6, Mo. 











* WEST COAST WOODS 
PONDEROSA PINE 





One of a series of messages to the retail lumber dealer from the key men behind ESSCO. 





A 


the tendency is toward caution, es- 
pecially in war-industry locations, 
where many removals are expected. 
This applies to fuel, winterproofing 
where there is now considerable ac- 
tivity and where a possible decline in 
local war-employment will make for 
changes in the earning power of 
wage earners and even the white col- 
lar workers. The majority of dealers 
are overhauling their credit ratings. 
Old residents will take top ranking. 
The tendency will be to cut down on 
open credits with others and look 
more critically upon unknown custom- 
ers before installment credits are ex- 
tended. 


General Planning. 

Dealers are inclined to think that 
region-wide planning of civic bodies 
may fall down on the job if an armis- 
tice in Europe should arrive this side 
of Christmas, and that they can not 
rely overmuch on help from the out- 
side. Most try to make themselves 
a picture of how the situation is most 
likely to look and will fit their own 
shirt to their financial cloth-stocks 
and manpower _ resources. They 
realize, however, the need of mapping 
out a plan of action now. As one of 
them expresses it “He has done a 
great deal of postwar thinking up ’til 
now.” His main worry at the moment 
is that he may permit events to pull 
him away from his preconceived plan. 
Temptation to opportunism is his 
principal danger. 


First Things First. 

Yards are trying to get as many 
jobs out of the way now as they rea- 
sonably can. Coal and other winter 
material deliveries are stepped up 
and customers advised that it will be 
necessary to place orders early. A 
clean desk and order book is regarded 
to be the best preparation for sudden 
reconversion needs. 


Forestry Service to Improve 
Parachute Program 


From Missoula, Montana, comes 
word from the forestry service that 
“Mae West” life preservers will be- 
come standard equipment of the serv- 
ice’s fire-fighting parachuters. 

Prior to the war’s outbreak, the 
forestry service instructed scores of 
rugged youths to leap from planes and 
parachute to the rim of burned areas. 

But dropping among forest giants 
is not like the sensation of dropping 
off to sleep on a resilient, pine- 
boughed lean-to shelter, so forestry 
officials have planned for their fire 
’chuters to land on the receptive 
waters of friendly mountain lakes 
through the use of the “Mae West” 
preservers which will be acquired just 
as soon as they can be released by 
the military. 
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are doing their 
post-war planning 


with W eldwood! 


Plywood is in the post-war plans of your 
customers. Make sure it is in your plans for 
post-war profits. 


Mrs. America is looking forward to that 
warm, livable wood room she’s always 
wanted. 


Formerly the rich beauty of wood-paneled 
rooms was denied her because of the high 
cost of materials and labor in solid wood 
construction. 


Weldwood . . . in genuine Walnut, Mahog- 
any, Weldtex,* Knotty Pine, Oak, Gum and 
other fine hardwoods . . . brings her dream 
within reach for the first time.- 


And for those rooms to be covered with 
paper or paint, inexpensive Weldwood Util- 
ity Panels with their extra-heavy hardwood 
faces provide an ideal undersurface free from 
checking or grain raise. 

*+Trade-mark registered 





Mr. & Mrs. America 


Mr. America is sold on appearance, too. 


But the structural advantages of plywood 
interest him even more. 


He likes the fact that, when he builds, con- 
struction time will be shortened — as much 
as four to six weeks. 


He’s sold on the fact that, with dri-wall con- 
struction instead of plaster, he eliminates the 
hazards of warping and swelling in sash and 
wood work. 


Weldwood Plywood Panels are crack-proof 
and are guaranteed for the life of any build- 
ing into which they go. 


Yes. Mr. and Mrs. America are interested 
in Weldwood. They’re learning. more about 
it every day. 


WELDWOOD Plywood 


Weldwood Plywood and Plywood Products are manufactured and marketed by 


UNITED STATES PLYWOOD CORPORATION 


New York, N. Y. 


THE MENGEL COMPANY 
Louisville, Ky. 5 


Distributing Units in Atlanta, Boston, Brooklyn, Chicago, Cincinnati, Cleveland, Detroit, High 


Point, Jacksonville, Los Angeles, Louisville, Newark, New York, Oakland, Philadelphia, 
Rochester, San Francisco, Seattle. . . Send inquiries to nearest point. 





AMERICAN LUMBERMAN, September 16, 1944 









You can cash in on this interest with very 
little stock investment. Our conveniently 
located warehouses will carry complete stocks 
of Weldwood and can ship directly to you 
or to your customers. 


Write for complete information. 


Mengel Flush Door 
with 
“‘Airlok’’ Grid Core 


... Strength and beauty. 
The modern door for 
the modern home. 








1M THE Plasnic sono’ 


Plastic and Wood Welded for Good 


Waterproof Weldwood, so marked, is bonded with 
phenol formaldehyde synthetic resin. Other types of 
water-resistant Weldwood are manufactured with 
extended urea resins and other approved bonding 
agents. Back of these Weldwood Products are un- 
matched factlities and exBerience in Plywood pro- 
duction and fabrication. Available also are the 
services of qualified engineers, chemists and wood 
technologists, 
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NATIONALLY ADVERTISED 
AROMATIC RED CEDAR 


CLOSET LINING LUMBER 


Packaged and Sealed 


GUARANTEED 
90% Red Heart 
or Better 










Our production 
is drastically curtail- 
ed by reason of problems 
related to the war effort, but we 
are doing our level best to partially 
fill demands; at the same time planning 
for that day when we can again serve our 
customers with enough—on time. 





PRODUCT OF 


GEo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 


Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


and 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 


Ww 
\ 


Wire for quotations 








Home Loans Reach New Peak 


During the first half of 1944 mem- 
bers savings and loan associations of 
the Federal Home Loan Bank System 
made home loans to a total of $624,- 
336,000—a 37 percent gain over the 
same period for 1943. 

This is the greatest loan activity of 
member associations for any six 
months since the System was estab- 
lished in 1932, the report said. The 
previous high, reached in the last 
half of 1941, was exceeded by 1.5 per- 
cent. 

An increase of $146,600,000, or 50 
percent, in loans to finance the pur- 
chase of existing dwellings accounted 
for most of the rise over 1943. A 
smaller gain was reported in loans 
for construction, reflecting the con- 
tinued effect of war-time restrictions 
on new building. Loans to refinance 
old mortagages showed a slight de- 
crease. 

The 1944 rise took place in all 12 
Federal Home Loan Bank districts, 
with the New York and Chicago re- 
gions experiencing the largest gains 
over last year—69 percent and 58 per- 
cent. The smallest increase, 10 per- 
cent, was in the Portland (Ore.) dis- 
trict. 


Suggests Postwar Changes 
in Housing Policies 


A comprehensive postwar housing 
program which suggests numerous 
changes and innovations in national 
and local housing policies, designed to 
stimulate a maximum volume of resi- 
dential construction and to provide a 


' workable solution to the nation’s com- 
' plex housing problem, was issued re- 





—_— 


cently by the Producers’ Council, na- 
tional organization of manufacturers 
of building materials and equipment. 

“The five principal suggestions in 
the program deal with (1) needed re- 


visions in the structure and functions 


of Federal agencies which deal with 
housing, (2) improved facilities for 
financing home construction and resi- 
dential repairs, (3) feasible methods 
of providing housing for needy fami- 
lies, (4) means of protecting the pur- 
chasers of dwellings, and (5) pro- 
posals for the sound future develop- 
ment of cities. 

“It is based on the assumption that 
the vast majority of American fami- 
lies aspire to home ownership and 
that home ownership develops good 
citizenship. At the same time, the 
program recognizes the need for pro- 


| viding desirable rental housing for 


many families. 

“The program advances the belief 
that the housing problem will be 
solved most satisfactorily if private 
enterprise is relied on as the principal 








vehicle for the production and finan- 
cing of housing. It suggests that the 
intervention of government by subsi- 
dization, guarantees, or otherwise is 
desirable only to the degree necessary 
to fill those needs which cannot be 
met adequately by private means. 

“The program provides for the con- 
tinuation after the war of a coordina- 
tion of housing functions such as now 
provided by the National Housing 
Agency. It proposes that the agency 
be charged with carrying out the 
housing policies established by Con- 
gress and with the conduct of research 
and advance planning in the field of 
housing, both urban and rural, in fi- 
nancing, and in the development of 
urban communities. It is suggested 
that the creation of a single super- 
agency to deal with housing will help 
to maintain a unified housing policy 
and prevent a recurrence of the unsat- 
isfactory experiences during pre-war 
years when there was a multiplicity 
of agencies dealing with housing mat- 
ters and offering incompatible and 
conflicting programs. 

“To assure adequate financing for 
postwar housing, the program recom- 
mends that the FHA be strengthened 
and continued until suitable facilities 
for encouraging low interest rates and 
permitting low down payments on 
homes are provided by private enter- 
prise, without need for governmental 
insurance of mortgages. In addition, 
increased facilities are suggested for 
the financing of rental housing and of 
residential maintenance and repair.” 


FHA Guards Against 
Gyp Artists 


More stringent instructions have 
been issued to lending institutions by 
FHA in regard to investigation of 
dealers and contractors doing work 
under FHA Title I loans. The new 
regulations are not so much designed 
to curb established lumber dealers 
as to safeguard them and the public 
from fly-by-night applicators, job- 
bers and contractors of the type who 
work a town for all it is worth and 
then disappear. 

H. R. Northup, secretary of the 
NRLDA, suggests three methods to 
overcome the evil of such operations: 
(1) Inform home owners through lo- 
cal newspapers that it is wise to 
call the local lumber dealer or some 
other well-established business in the 
building industry before signing any 
loan papers for an unknown company 
or representatives. (2) Lumber deal- 
ers can train their own sales force. 
(3) Lumber dealers, when working 
with contractors unknown to them, 
should investigate the salesman or 
contractor actually doing the job. If 
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NEW NATIONAL GYPSUM PLAN 
GETS YOU POST-WAR ORDERS! 


OW would you like a list of the folks in 

your neighborhood who are going to 
build new homes after the war? Well, your wish 
is granted—providing you are a Gold Bond 
Dealer—for National Gypsum will be able to 
provide you with the names of many of these 
prospects. Here’s the plan: 


National Gypsum has just prepared a timely new 
book for prospective home builders which is 
being offered to the public in national maga- 
zines. (Samplead shown above.) A charge of 10¢ 
will be made and it’s a safe bet that people who 
order this book will be live prospects for the 
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products you sell and not mere “coupon cutters.” 


All requests will be filled by National Gypsum 
and the names will then be referred to local 
dealers for follow-up attention. Incidentally, 
this book stresses the fact that one of the first 
important steps for the prospective builder is to 
contact his local Gold Bond Dealer. 


That’s the plan. Nothing startling about it yet 
we think it’s one of the most effective ways of 
uncovering the “solid” prospects in every com- 
munity. Just another indication of what 
National Gypsum is doing to help its dealer 
organization get the jump on post-war business. 


NATIONAL GYPSUM COMPANY e EXECUTIVE OFFICES e BUFFALO 2, N. Y. 









this party is not known to the lend- 
ing institution, the dealer seliing the 
materials may be asked to sign a 
Dealer’s Completion Certificate in 
order to get his money for the ma- 
terials. 

FHA has brought out a new booklet 
regarding this matter and _ supple- 
menting amended Title I regulations. 
The booklet entitled “Here’s How to 
Make Sales and Satisfied Customers 
with FHA Title I Loans” will be dis- 
tributed to dealers through lending 
institutions, but will not be con- 
sidered a promotion piece. It picto- 
grams six essential steps in develop- 
ing business under Title I, and tells 
what to do and what not to do. 








Heating Appliance Manufacturer 
Holds School for Publishers 


Representatives of 40 consumer and 
business magazines attended a mer- 
chandising clinic in Wichita, Kan., 
Aug. 28-29, to view the postwar lines 
of the Coleman Lamp & Stove Co., 
veteran manufacturer of heating ap- 
pliances and gasoline stoves and 
lamps. Ralph Carney, the firm’s 
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Piant to Look to for 


The 
Your After-War Mixed Cars 


Yes Sir! We will be back with our choice White River 
mixed car assortment—DOUGLAS FIR and WEST COAST 
UPLAND HEMLOCK products—as soon as restrictions are 
raised. And you can depend on it that White River post- 
war quality will in every way match our well-known 
pre-war standards. 


WHITE RIVER LUMBER COMPANY 


[Since 1896] Enumclaw, Washington 
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dynamic sales manager who conducted 
the school, held his audience spell- 
bound for two days with a dramatic 
and semi-technical presentation of the 
history of heating. 

The Coleman company, according to 
Mr. Carney, will be able to reconvert 
rapidly to civilian production, and a 
short time after manufacturing re- 
strictions are relaxed will be in a 
position to market a full line of well- 
engineered space heaters, floor fur- 
naces and central heating plants to 
burn oil, natural gas, propane and 
butane. All of the units will be modern 
in appearance as well as functional 
in design. 

Driving hard for the tremendous 
volume of business expected from the 
heating industry, Coleman will back 
up its line of merchandise with a 
comprehensive sales campaign includ- 
ing a heavy schedule of national ad- 
vertising. Mailing pieces and elabo- 
rate point-of-sale displays will be fur- 
nished to dealers at nominal cost. 
These tactics, believes Mr. Carney, 
will advance the company from its 
present position among the 500 largest 
manufacturers in the United States 
to a place as one of the nation’s 200 
largest concerns, with an annual 
volume in excess of. twenty million 
dollars. 

The school for publishers followed 
the same pattern as a recent series 
of meetings held for dealers and dis- 
tributors of Coleman heating equip- 
ment, 


New Glue Plant in Canada 


The manufacture of pure phenolic 
resin glues is now going on for the 
first time in Canada in the I. F. 
Laucks Ltd. plant in Vancouver. The 
process of producing this phenolic 
resin glue was developed in the labo- 
ratories of the Laucks organization 
after extended research. The new 
plant has been planned sufficiently 
large to take care of all of the present 
production of waterproof plywood in 
the province, and is capable of ex- 
pansion to parallel the further in- 
crease which seems inevitable. 


Logging Waste Going Through 
Experimental Mill 


Small diameter logs, heretofore left 
in the woods as waste after logging 
operations and estimated to contain 
20 percent of the original cut, are now 
being cut and prepared for pulpwood 
as the final link in the experiment of 
salvage logging waste sponsored by 
the Powell River Co., the Comox Log- 


_ging Co. and the B. C. Provincial 


Government on Vancouver Island. 
Initial shipment of rafts arrived at 
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=MORE SALES for YOU! 


When thousands and thousands of busy 
farnvers write for a book it’s got to be 
good!. That’s the record of Certain- 
teed’s well-known WARTIME HAND- 
BOOK ‘for Farmers! 


Its 20 jam-packed pages of practical 
ideas and suggestions show the farmer 
how easily he can repair, re-roof or 
remodel cow sheds, barns, laying houses 
farrowing houses... and over 50 other 
types of farm building. 


All through the 1944 season, Certain- 
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teed National Advertising has been 
promoting this Handbook to 5,000,000 
farm families throughcolorful advertise- 
ments in such popular farm, dairy and 
poultry journals as Country Gentle- 
man, Progressive Farmer, Successful 
Farming, Hoard’s Dairyman, and Poul- 
try Tribune. 


Now is the time for you to capitalize 
this intensive Farm Market promotion. 
Let your farmer-prospects know you 
can make deliveries of Certain-teed 
Building Products to fit their every need. 
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The Certain-teed FARMER’S 
WARTIME HANDBOOK 
tells the farmer what Certain- 
teed Products are available and 
how to use them to best advan- 
tage. Available without charge 
to Certain-teed dealers in rea- 
sonable quantities. 














Powell River recently, containing 
504,000 board feet of pulpwood, and 
a small sawmill unit capable of cut- 
ting 25,000 board feet per 8-hour 
shift, went into operation. 

Unique in the ‘experiment is the 
fact that all materials used in ship- 
ping and conversion may be classed 
as salvage, inasmuch as the baling 
wire to make the small logs into 
bundles of the rafts is scrap, and the 
sawmill unit was constructed by 
Powell River Co. mechanics from used 
materials. 

The new sawmill unit uses only 
four men and a scaler, and was built 
adjacent to the company’s large main 
sawmill, which has a capacity of 
500,000 feet a day. 

In the woods, the small-diameter 
cuttings are yarded by light tackle 
to trucks in logged-over areas and 
boomed at Ladysmith grounds of the 
Comox Logging Co. The logs run 
from six to 60 feet in length, with 
a boom average of 26 feet. 

The present operation, the Powell 
River Co. indicated, was purely of 
an experimental nature to determine 
if the yield would justify this method 
of handling logging waste for conver- 
sion into pulpwood. Under present 
price conditions, the log buyers have 
a larger margin to work on than they 
might at other times, but the entire 
experiment, since first broached about 
a year ago, has been watched with 
keen interest by logging and pulp- 
mill executives. 

The undertaking originally grew 
out of an idea by R. J. Fillberg, man- 
aging director of Comox Logging 
Company, who noticed that in the 
operation of small sawmills there was 
a considerable over-run of scale. The 
logs yielded more than was expected 
when cut to timber. 


$3750 "Home of Tomorrow" 
Contest 


A new “Home of Tomorrow” con- 
test with $3750 in War Bonds for 
prizes was announced in the Septem- 
ber issue of McCall’s magazine. An 
article in that issue shows a Cape 
Cod house and a modern house, and 
in letters of 200 words or less, those 


entering the contest will tell which 
of the two they prefer and why. 

First prize is a $1000 War Bond; 
two second prizes of $300 in War 
Bonds; two third prizes of $200 in 
War Bonds; 50 prizes of $25 in War 
Bonds and 100 honorable mentions 
with $5.00 in War Stamps compose 
the awards. 


Southern Lumber Concern 
Opens Eastern Sales Office 


The appointment of James L. Buck- 
ley as vice-president in charge of the 
newly created Eastern Division of 
Georgia Hardwood 
Lumber Co. be- 
comes effective Oc- 
tober 1, according 
to an announce- 
ment by Owen R. 
Cheatham, presi- 
dent of that Au- 
gusta, Ga., concern. 
Mr. Buckley’s of- 
fices will be at 20 
Exchange Place, 
New York City. 

Mr. Buckley is a 
veteran of 20 years 
experience in the 
lumber business in the East. Since 
1935 he has been general manager of 
the Lumberman’s Merchandising Corp. 
Previous to that time he was execu- 
tive secretary of the Middle Atlantic 
Lumberman’s Assn. 

The establishment of the new office 
and appointment of Mr. Buckley is a 
part of the current expansion pro- 
gram of the Georgia Hardwood Lum- 
ber Co. This Eastern office will handle 
not only Southern pines, cypress and 
hardwoods produced in the company’s 
six Southern mills, but will also be 
sales and distribution headquarters in 
the East for products of Bloedel- 
Donovan Lumber Mills of Bellingham, 
Wash., and for other West Coast 
woods and plywood. 

Another recent Georgia Hardwood 
appointment is that of Eric Lindblom 
to the company’s export division. Mr. 
Lindblom was a lumberman in Genoa, 
Italy prior to the war and has since 
been with Weyerhaeuser at Longview, 
Wash. 


Bachrach Photo. 
James L. Buckley 








This WHITE Super Power Tractor is attached to a pole trailer which permits lengthy loads. 
Foundation beams are used to carry the long wood girder units 
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Material Manufacturer Assures 
Servicemen of Warm Welcome 


In a letter signed by plant man- 
agers, National Gypsum Co. has 
advised each of its former employes 
who are now in the armed forces, 
that a survey of the company’s plans 
for the future indicates that their 
services will be sincerely desired after 
their release. “We are anxious for 
your return, to work and to share in 
the opportunities ahead’, states the 
letter. 


Treated Plywood Proves 
Flame-Proof 


Flame-proof plywood is in actual 
use by the U. S. Navy for small craft 
bulkheads and repair. An existing 
commercial fireproofing process was 
adapted to plywood, and resulted in 
no impairment of that  product’s 
strength or other qualities. 

In the laboratory a piece of treated 
3/16 inch plywood was subjected to 


1200 degree temperature for 20 min- ~ 


utes, with a slight char on the exposed 
side as the only result. The opposite 
side did not even discolor. Other 
samples have withstood a continuous 
water spray for 30 days and not had 
their fireproof qualities impaired. 
Forest Products Laboratory developed 
the material in connection with pri- 
vate interests and the Navy. 


B. C. Forests Need Attention 
Warns Stewart 

“All is not well with British Co- 
lumbia’s forests. The pioneering age 
of the past must give way to an era 
of planning. The better administra- 
tion, utilization and development of 
the forests and forest lands confront 
us as a major problem which is a 
challenge to governments, industries 
and citizens alike.” So stated W. F. 
Stewart, president of the B. C. branch 
of the Canadian Forestry Association, 
in a statement at Vancouver, B. C. 

“Over 85 percent of B. C.’s pro- 
ductive land is suitable only for 


growing timber. Agriculture at; the © 


present time demands only 6 percent 
of the remainder of productive land 
and it is estimated that the remain- 
ing 9 percent is the limit of our pos- 
sibilities from an agricultural stand- 
point. 

“These facts fix the forest domain 
as B. C.’s most extensive natural re- 
source. In addition to wood and its 
products, the forest is essential to the 
stability of rivers, the development 
of hydro-electric power, the protec- 
tion of agricultural lands, the shelter- 
ing of wildlife, the encouragement of 
recreation and extension of tourist 
trade. 

“The time has come for the people 
to take a greater interest in the wel- 
fare of the forest. All of us are 
shareholders in this vast natural 
wealth since virtually all of the forest 
lands are owned by the public and 
it is only reasonable that everyone 
reaps some of the interest paid off 
by the forest amounting to approxi- 
mately 45 cents out of every dollar. 
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Completed shortly before the war the Rosboro operation is superbly equipped for 
quality manufacture—electric drive band mill, re-manufacturing plant, complete planing 
mill, modern storage sheds, up-to-date loading docks, latest type Moore cross-circulation 
Kilns with automatic stacking and unstacking equipment. 


Behind the Rosboro modern electrically driven plant is more than three-quarters of 
a billion feet of beautiful Douglas Fir timber. 


Buyers can depend on it that as soon after Victory as we can build up an inventory, 
we'll be able to give our valued customer clientele better service than we are able 
to do at this time. 


T. W. Rosborough, President. 
W. E. Cooper, Vice-President. 


ROSBORO LUMBER COMPANY, 


B. S. Cole. Secretary-Treasurer 
E. A. Carley. Sales Manager 


OSBURO 














Modern Mills 
and a skilled, 


experienced 
organization 
insure quality 
manufacture. 
€ 

Large Timber 
Reserves insure 
long-time serv- 
ice to postwar 
customers. 




















Springfield, Oregon 




























_ 


py 

om S 

go 
aS 












FIRTHITE TIPPED SAW 
Inserted Type, for Wood 


PATENT INSERTED TOOTH GROOVER 
Firthite Tipped Inserts 


Firthite Tipped Saws made by Huther Bros. Saw Mfg. 
Co. are made to stand hard service and are, there- 
fore, long-lived Saws insuring long-run economy to the 
user. These saws are used for cutting hard Masonite, 

Write for Huther Bros. Catalog No. 60 
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FIRTHITE TIPPED SAW 
Solid Type, for Wood © 


LONG-LIVED SAWS FOR LONG-RUN ECONOMY 


Teak, Fire-proof Lumber, Plywood, Linoleum, etc. 

Huther Bros. have long taken special pride in the 
quality of their manufacture, and the service and 
satisfaction all Huther Bros. saws give the customer. 


HUTHER BROS. SAW MFG. CO., Rochester, New York 
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VENEER PLANT 
EQUIPMENT 


Automatic Hot Press Loaders 
Automatic Hot Press Unloaders 
Hot Press Feed Elevators 

Hot Press Off Bearing Elevators 
Hydraulic Elevating Tables 
Electric Elevating Tables 


Saw Mill Equipment 


Planer Feed Break Down Eleva- 
tors 

Dry Kiln Car Lumber Stackers 

Kiln Car Lumber Unstackers 


Elevating Tables for 


Smooth End Trim Saws 

Sticker Machines - Regrade Chains 
Rip Saw - Band Resaws 

Cut Off Saws and Planers 

Electric Lumber Transfers 


We Specialize in Designing Saw Mill 
and Veneer Equipment 


What Are Your Problems? 


AMERICAN 


MANUFACTURING CO. INC. 
2119 Pacific Ave., Tacoma 2, Wash. 

















LINDSEY ~ zzere | 


Self-Loading § £222" | 

Skidders eins 
are used with pity 
either team or 
tractor. On 
short hauls, 
snaking, and 
bunching logs, 


they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 
Laurel, - Miss. 








WHEN YOU TRAVEL to PITTSBURGH 


Pittsburgh's 


Newest ? 
Popular with War-Busy Officials 
4 Raloo~ 


SINGLES DOUBLES 
$3.30 to 44.40 $5.00 to 46,50 


Radio & Bath in Every Room 


A KNOTT HOTEL - 105. f. DUDDY, Mgr. 
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91603 


An attractive new booklet has just 
been published by Curtis Companies, 
Inc. Titled “How and Where to Use 
More Windows”, this booklet features 


Window Treatment 








attractive bay window arrangements, 
ccrner windows, picture windows, 
groupings of windows, and every prac- 
tical use of modern windows in the 
home. Remodeling is also given con- 
sideration and there is a page in the 
booklet on pointers for home owners 
to be, under the subject of “What to 
look for when choosing windows.” 
Booklet furnished upon checking num- 
ber 91603. 


Plastic Window Screens 


Although not available now, Saran 
screening, developed and manufac- 
tured by Dow Chemical Co., is said to 
possess several points of advantage 
over metallic types. The perform- 
ance of Saran screens, installed before 
Saran went under allocation, has been 


so far superior to that of metallic 
screens, the Company states, that 
complete installations are now antici- 
pated in other Dow plants when the 





material again becomes available for 
civilian use. High humidity, salt air, 
fog and even salt spray encountered 
in coastal regions result in highly cor- 
rosive conditions of metallic screens, 
while the condition of the Saran 
screens indicates a life expectancy of 
many years. 


Shingle Stain Color Chart 91605 


Mailing literature offered by Creo- 
Dipt Co. includes a color chart, cover- 
ing stains for shingle roofs and side- 
walls. All the colors manufactured 
are shown with special emphasis on 
Creo-Dipt White double strength 





stain. Full directions are furnished 
for rebeautifying and presérving wood 
shingles. A contrast is illustrated 
with two photos showing one roof 
without shingle stain protection and 
another with proper stain protection. 
Beoklet furnished by checking number 
91605. 


improved Cabinet Catch 91602 


Just announced by the Stanley 
Works, is their new improved quiet 
cabinet spring catch. A major im- 
provement is the change from a steel 
to a wooden plunger. The old time 
feature of elongated screw holes to 
permit adjustment before being per- 
manently installed, has been main- 
tained. Information available by 
checking number 91602. 


Plywood Display. Fixtures 91604 


A booklet describing display fixtures 
built of plywood has recently been 
published by Douglas Fir Plywood As- 
scciation.. Contained in the booklet 
are various types of construction, suit- 
able for any display purpose, with 
suggestions as to color schemes, let- 


September 16, 1944, AMERICAN LUMBERMAN 











€ 


28 
e 





AM 





le for 
t air, 
tered 
y cor- 
‘eens, 
Jaran 
cy of 


1605 


Sreo- 
ver- 
side- 
‘ured 
S on 
ngth 


hed 
ood 
ited 
‘oof 
and 
ion. 
ber 


02 


ley 
‘iet 


ee] 
me 

to 
er'- 
in- 


by 


4 


es 
en 


et 
it- 
th 
t- 





ug 


MERITORIOUS SERVICE 





Today, Lowe Brothers finishes for 
materials of war are serving meri- 
toriously on every front—protecting 
weapons and equipment from the 
hazards of wear, weather and combat. 


Tomorrow, on the home front, 
those Lowe Brothers Products that 
have long been known for depend- 
ability, will benefit from intensive 
wartime research and thus will give 
even greater service to your customers 
in the “‘Paint-up”’ years after Victory. 







/ For 72 Years... 
i< so in War or Peace” 
liz..\ First in Quality 

K " & Dealer Service 
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IGHT through the war, Ponderosa Pine Wood- 
work is carrying On two major jobs: (1) de- 
termining what people will actually want in their 
postwar homes, and (2) directing their thoughts 
toward YOU, the lumber dealer. 

Actual nation-wide surveys show that people want 
more windows—more closets—more doors—to 
create better dining rooms, bedrooms and kitchens. 
And, in its national advertising and publicity, 
Ponderosa Pine is taking full advantage of these 
findings—capitalizing on survey results to bring 
you a bigger slice of business when peace comes. 

The entire program of Ponderosa Pine is centered 
on what YOU have to sell—and has the single 
purpose of creating greater volume and profits for 
you. We'll gladly give you full information on this 
program. Mail the coupon! 


Vonderctar Fite WOODWORK 
Al 


111 W. Washington St. e Chicago 2, Ill. 
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USE THIS ""CLINCHER™ 


“The New Open ee ee idea book for home plan- 
ners—clinches the results of Ponderosa Pine surveys and helps 
you start your customers planning. Write today for sample 
copy—and order additional quantities for your customers. 
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PONDEROSA PINE WOODWORK 
Dept. ZAL-9, 111 W. Washington Street, Chicago 2, Illinois 
Please send me a free copy of “The New Open House.” 








ee ee ee 


a 


i i ei eh ii ies 





Natural Reseeding of Timber 


Future Timber 
Supply Assured 


policies assure Ozan’s customers 
long-time, continuous service on 
this famous Shortleaf Pine. 


OZAN 


Lumber Company 
Prescott, Ark. 


Sawing Wood Since 1891 


i 

i 

! 

! 

( 

| 

Progressive forest management 
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HANDLING IN YOUR YARD 





Save space—time—costs—release men 
for productive work—handle lumber with 
conveyors. 

Write for special bulletin AL-84, de- 
scribing Standard 
Conveyors designed 
to speed and cut the 
cost of handling in 
lumber and building 
supply yards. 


STANDARD 
CONVEYOR CO. 


General Offices: 
No. St. Paul, Minn. 












7 j ‘aed 
SE eB ee eee 
oupon) Hi (Sign) Ml (Address) I ( Write) M(Now) 


WANTED: STATE. AGENTS 
Know— Arch’ts Eng’rs Sell 
oe PRESSURE 


FIRE PROOF 


cod Lumber & Timber 
Neo F wiz. 
sae essa oot 6 Cireuler 107A Now 


PROTEXOL CORP 
193 Hartman boner es = a 8 N. J. 
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tering and display arrangements. 
There are 144 different styles illus- 
trated, covering a variety of merchan- 
dising problems. To obtain copy of 
the booklet check number 91604. 


Sawmill Equipment 
Catalog 91601 


Recently announced by The Frick 
Company is their new catalog No. 75- 
C describing portable sawmills, en- 
gines, edgers, trimmers and acces- 
sories. Well illustrated, with complete 
specifications, this catalog can be 
obtained by checking number 91601. 


Glove Guard 91606 


Increased service from cotton gloves 
is offered by use of a thumb and two 
finger guard, manufactured by Indus- 
trial Gloves Company. The guard is 
of chrome leather and is large enough 
to fit over regular cotton gloves. The 





guard is inseam cotton thread sewed, 
but may be had outseam steel stitched 
if desired. Information furnished by 
checking number 91606. 


Wood Preserver 91607 

To control or eliminate dry rot, 
fungi and molds in wood, an applica. 
tion of Triple-A Copper Naphthenate 
Wood Preserver, applied by brush, 
spray or dipping, will deeply pene. 
trate and impregnate the wood, seal- 
ing it against the destructive infiv. 
ences of these wood destroying or- 
ganisms. Newly developed by Quig. 
ley Company, this wood preserver is 
shipped in 1, 5, 30 and 55 gallon con- 
tainers.. One gallon will treat ap. 
proximately 200 sq. ft. of surface. In- 
formation furnished by checking num- 
ber 91607. 


Experiment With New Type Rafts 

astern-Western Lumber Co., Port- 
land, Ore., is experimenting with a 
new type of log raft, according to 
C. B. Duffy, secretary. The company 
will float the rafts in round bundles, 
three-fourths of which will be sub- 
merged, down the Columbia River; 
they will be towed by barge. Previ- 
ously logs were shipped down the 
river in flat rafts. The advantage 
of the round rafts, it is said, is that 
they will be more easily controllable 
and less influenced by high winds and 
strong currents. 


Book Lauds Personnel 

A new, hard covered 145 page book 
entitled “One American Business” re- 
cently published by the Hyster Co., 
Portland, Ore., is an impressive expo- 
sition of the magnitude of that con- 
cern. The Hyster firm’s principal 
products are winches, lift trucks and 
other equipment for heavy duty 
handling of lumber and forest prod- 
ucts. The new book is the story of 
the company’s history and growth. It 
is elaborately illustrated with photo- 
graphs of the company’s facilities, its 
products and personnel. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 


91601 91602 91603 

91604 91605 91606 

91607 
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Review of Production, 
Shipments and Orders 


Lumber production throughout the 
Nation has been generally satisfac- 
tory during recent weeks despite the 
continuing problems besetting the 
manufacturers. Weather conditions in 
most producing areas have been ideal, 
but the labor shortage remains crit- 
ical, and the mills are experiencing 
difficulty in keeping up repairs and 
replacements of machinery and equip- 
ment. 

The Pacific Northwest furnished an 
exception to the good weather in other 
parts of the country. Reports from 
Seattle and Tacoma indicate that an 
unusually dry, hot spell late in August 
greatly increased fire hazards, forc- 
ing loggers to remain out of the 
woods and. resulting in a slump in 
cutting operations. Fires’ actually 
started in many parts of Washington, 
but the losses were not particularly 
heavy. The first week of September 
brought heavy rains to many sections 
of the Northwest and ended, at least 
temporarily, the danger of additional 
fire damage. 

Labor supply remains low, but some 
observers believe that it is no longer 
dwindling. It has remained fairly 
steady for several weeks, they say, 
and will begin to pick up slowly from 
now on. However, there will probably 
be a definite shortage of skilled labor 
until after Germany is defeated. Some 
small producers have tried to meet 
the problem by using the same help in 
the woods, the sawmills and the plan- 
ing mills. Not a very satisfactory 
solution but it has kept some small 
operations going even though their 
production has been practically halved. 
Some of the larger operations have 
employed a good deal of unskilled 
labor. 

The scarcity of heavy truck tires is 
rapidly becoming serious, and produc- 
tion areas depending on truck trans- 
portation are being hard hit. In many 
cases shipments have been delayed. 
Repair and replacement of mill ma- 
chinery and equipment grows increas- 
ingly difficult. Unless quick relief is 
forthcoming, this factor may hinder 
production. 

Some confusion exists in the indus- 
try as to the balance between supply 
and demand. Government officials in- 
sist that military needs for lumber are 
as great as ever and that demand dur- 
ing the remainder of 1944 will be at 
least equal to production. There are 
strong indications, however, that gov- 
ernment demand is slackening. The 
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SOFTWOODS 


Southern Pine 
West Coast 
Western Pine 
Cal. Redwood 
So. Cypress 
Northern Pine 
No. Hemlock 


HARDWOODS 


Southern 
Northern 


Oak Flooring 


Maple Flooring 


SOFTWOODS 


Southern Pine 
West Coast 

Western Pine 
Cal. Redwood 
So. Cypress 

Northern Pine 
No. Hemlock 


HARDWOODS 


Southern 
Northern 
Oak Flooring 


Maple Flooring 


The Two-Week Period Ended: 


36,271 
201,781 
170 , 798 

20 ,465 


1,040 
3,730 
1,916 





September 2, 1944 
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M Feet 


40 ,319 


21,637 
1,603 
1,840 
1,264 


18 046 | 12 


1,170 


254 ,887 


,649, 


1,011 





295 ,9 
678 ,1 


835 ,417.11,471 


229 ,274 
5 ,252 
16 ,240 


128 ,0 
39 ,34 
82,2 


69,098} 215, 


10, 


6, 





32,751 


195,497 | 269,139 
153,967 |142,025 


14 ,856 


1 ,109 
1,050 
1,492 


10 ,609 


1,064 


The Two-Week Period Ended: Septemoer 2, 1944 


41 ,092 
971 ,224 


636 ,441 
101 ,250 
34,095 





CPA continues to hold lettings occa- 
sionally, but most of its purchases 
- seem to be for the filling of immedi- 
ate needs, and the back-log of delayed 
placements seems to have largely dis- 
appeared. 


Beginning with this issue the erst- 
while “markets page” of American 
Lumberman has been completely re- 
vamped. Even the title, “Scanning 
The Lumber Business,” is new. This 
page will attempt to cram as much 
usable, up-to-the-minute information 
into a condensed space as possible. 
This move is intended not only as a 
paper saving measure but also as a 
help to the busy reader—so that he 
may obtain all the salient facts in 
the quickest and easiest way. 

Of particular importance are the 
new tables appearing in this depart- 
ment. Study them carefully. Simple 
and_ self-explanatory, these tables 
give a cross-sectional picture of lum- 
ber operations for a two-week period. 
The figures are based on the latest 
reports available at press time. The 
second table, which balances unfilled 
orders against gross stocks, should 
be of particular help to lumbermen 
wanting to place orders as it should 
help them gauge the availability of 
the various species. 

For example, the table shows that 
unfilled orders for West Coast woods 
exceed the gross stocks. It is clear, 
therefore, that the mills do not have 
enough West Coast woods on hand to 
fill back orders promptly—but must 
wait until production catches up. So 
the difference between these two fig- 
ures goes in the “minus stocks” col- 
umn. 

But in the case of Southern pine, 
gross stocks exceed unfilled orders 
and the difference between these two 
figures goes in the “plus stocks” col- 
umn. It is evident that the mills, are 
keeping up with the demand—or at 
least with the actual orders sent to 
them. 

When a figure for any species of 
lumber appears in the “plus stocks” 
column it indicates that the whole- 
saler or dealer has a reasonably good 
chance of getting an order for that 
species filled.. These are war times, 
however, and L-335 channels the dis- 
tribution of most lumber .into essen- 
tial uses. Furthermore, these tables 
give a national picture of lumber op- 
erations, and frequently availability of 
certain species will be affected by lo- 
cal factors. 

Nevertheless, these tables will serve 
as a very useful guide to the lumber- 
man. If he places his orders wisely 
(with an eye on the figures in the 
“plus stocks” column) and can extend 
a sufficiently high priority, he should 
have a good chance to get his orders 
filled. 

These tables do not show the break- 
down of production for the various 
dimensions and boards. But they do 
give a cross-sectional picture of lum- 
ber operations so that the dealer can 
follow trends in production, shipments 
and orders with reasonable accuracy. 


80 


This information will be supplemented 
by reports from important market 
centers. 

It has been increasingly evident in 
recent weeks that the mills have stock 
for sale to the regular trade, and this 
trend is reflected in the second table 
on the preceding page.. Figures ap- 
pear in the “plus stocks” column for 
several species of lumber. Much of 
the stock available is of inferior qual- 
ity, and in some areas the dealers 
show no inclination to purchase it. 


Supply and Demand in 
The Market Centers 


NORFOLK: The demand for lum- 
ber of all kinds is gradually but surely 
drying up according to observers in 
this city. Even the government is 
not buying in any quantities. The 
box manufacturers are about the only 
exception. They are still clamoring 
for stock and will probably do so 
until the government cancels their 
contracts. 

The retail yards in this territory 
have but little lumber on hand. Some 
few allocations are coming through. 
Unless retail orders given mills are 
rated very high, shipments are liable 
to be indefinitely delayed. 


BIRMINGHAM: Chief interest in 
the lumber market here is the WPB 
directive allowing retailers to sell one- 
third of their inventory (as of Sept. 
1) if sold before Dec. 31. This is a 
great relief to the retail yards. It 
will also be a great relief to the home 
owners, farmers and others who 
wished to make repairs and had been 
put off by the WPB. Most yards here 
will sell the one-third of inventory al- 
lowed immediately in the hope that 
further relaxation will come soon— 
perhaps right after the defeat of 
Germany. 

Lumber is more plentiful in this 
territory than it has been for several 
months. Mills still have orders on 
hand, but odds and ends are beginning 
to accumulate. There is a surplus of 
two-inch dimensions and plenty of 
4 x 4’s are available. On the other 
hand there is a shortage of 2 x 12’s 
and 1 x 6 and wider boards. Mills have 
a surplus of hardwood on hand. This 
was being sold in lieu of pine by re- 
tailers until L-335 put a stop to that. 


TACOMA: Demand is plentiful but 
a lot of potential customers can’t be 
sold lumber because they are not en- 
titled to it under L-335. 

Although stocks on hand at most 
lumber mills here are in fairly good 
shape, the mills passed up the custom- 
ary labor day shutdown and operated 
as usual in an effort to maintain peak 
production. 


SEATTLE: All retail yard items 
are in very strong demand but pur- 
chasers are not inclined to take just 
anything they can get and are speci- 
fying grades and specific needs. Very 
high priorities accompany many or- 
ders. 

Wholesale and retail yard stocks 


continue very low and distribution is 
restricted by L-335. The small con- 
sumer or household buyers are show- 
ing a tendency to be confused by red 
tape and to give up buying for the 
present. 


SAN FRANCISCO: Wholesale dis- 
tributors report plentiful supplies of 


rough and low grade lumber for which - 


there is no demand. Both retail and 
wholesale yard inventories are low. 
Bulk of demand at wholesale yards 
is for the better grades of boards and 
dimensions of which supplies are 
short. Wholesale yards have plenty 
of 3 and 4 common dimension and 
boards, but retailers are showing no 
interest in these items. 


KANSAS CITY: Retailers report 
a big demand from civilians but the 
orders are coming through slowly be- 
cause of the red tape encountered in 
getting certifications. Retailers are 
not anxious to dispose of their “free” 
stocks but have begun to do so in 
line with a recent WPB ruling. A 
number of housing projects are going 
up in this area, one of them costing 
in excess of two million dollars. The 
FHA has cleared the papers for the 
purchase of the lumber. 

Wholesale and retail inventories re- 
main low. The CPA is meeting its re- 
quirements and its demands are slack- 
ening. This should result in more 
stocks for retailers. Wholesalers are 
beginning to accumulate some low 
grades of various species since buyers 
with ratings have been demanding the 
better grades. 


Points to Hazards in Lumbering 


Lumbering leads all major indus- 
tries of the nation with the high- 
est rate of accident frequency, accord- 
ing to C. W. Mattison, Richmond area 
forester of the United States Forest 
Timber-Production War Project, who 
also recently pointed out that the 
safety record of the lumber industry 
in Virginia is only slightly better than 
the national average. 

Last year there were 896 accidents 
which caused time losses among 9,138 
employees of Virginia mills covered 
by the Workmen’s Compensation Act. 
With approximately 50 percent of the 
employees engaged in lumbering cov- 
ered by the provisions of this act, it 
is regarded as safe to assume, Matti- 
son believes, that 1,800 lost-time 
accidents occurred to the approximate 
19,000 employees of the industry. This 
means that in Virginia, one out of 
every 10 men working in the lumber 
industry suffered a disabling injury 
in 1943. 


Proper safety measures could reduce 
this figure appreciably, according to 
Mr. Mattison. Adequate guards over 
all moving parts of machinery, re- 
quirements of proper clothing—safety 
shoes, hard hats, heavy gloves, gog- 
gles, and other protective devices 
would accomplish much of this. 


September 16, 1944, AMERICAN LUMBERMAN 











A 
I 








ion is 
l con- 
show- 
y red 
r the 


le dis- 
ies of 


which - 


il and 

low. 
yards 
is and 
} are 
lenty 
1 and 
1g no 


eport 
t the 
y be- 
ed in 
3 are 
free” 
so in 
“ee. 
roing’ 
sting 
The 
r the 


S re- 
S re- 
lack- 
more 
; are 

low 
yers 
r the 


uce 


yer 
re- 
aty 
g- 
2eS 


AN 








THIS 1S FOR SURE... 


ARM-GLAZE 


IS BETTER! 


Here's Why: 


RM-GLAZE works easily, speedily and 

acquires such a good initial set that 
Arm-Glazed sash may be shipped the same day. 
Arm-Glaze retains its elasticity and withstands 
expansion .and contraction and absorbs all 
shocks of normal service. Seals perfectly, 
never shears, 


Arm-Glaze means an end to costly, time-con- 
suming sash reconditioning! 


Yes, Arm-Glaze is better, Arm-Glaze is more 
economical in the long run. Produced by a 
secret formula developed by Armstrong chem- 
ists, Arm-Glaze is your assurance of the best 
glazing job! 


ARM-GLAZE 
Lasts Longer 


ARM-GLAZE 


Performs Better 


ARM-GLAZE 
Easier to Apply 









This symbol and the Arm-Glaze 
mame are your guide posts to 
quality in glazing material that 
has been tested in service and 
proven tops in performance! 


Made Only By 


THE ARMSTRONG COMPANY 


319 So. Crowdus St. 


4056 So. La Salle St. 241 So. Post Ave. 








Chicago Detroit Dallas 
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| CAN SEE WHY 
ITS GOT EVERYTHING 


EVERYBODY WANTS 
ORANGEBURG PIPE 
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ORANGEBURG PIPE is a “natural” to diversify your sales 
and replace business lost through wartime shortages of 
lumber and other critical materials. There’s a ready 
market today for ORANGEBURG PIPE—as well as an 
enormous postwar market. = 

Light weight and longer lengths make ORANGEBURG 
easy for you to handle. And its many big advantages 
in installation and service make it easy to sell. Does 
not chip, crack or break easily. Can be sawed to any 
length—no waste. 

ORANGEBURG PIPE with TAPERWELD couplings is the 
ideal pipe for house-to-sewer connections, conductor 
pipe, downspouts, and any tight-line drainage. Quickly 
made, watertight joints prevent infiltration and entry 
of root growth. 

ORANGEBURG PERFORATED PIPE with snap couplings 
is specially designed for septic tank filter beds, farm 
and muckland drainage, foundation footing drains. 


CONSISTENT ADVERTISING GETS RESULTS 


Your customers are pre-sold on ORANGE- 
BURG by consistent consumer advertising in 
such leading national and sectional home and 
farm publications as: The American Home, 
Better Homes and Gardens, Successful Farm- 
ing, Progressive Farmer, Rural New Yorker, 
New England Homestead, Prairie Farmer. 


Get the Facts on ORANGEBURG’S P.A.* 
















THE FIBRE CONDUIT COMPANY (AL-9-44) 
ORANGEBURG, N. Y. 


| 

| 
O.K., tell me more about Orangeburg’s P.A. (Pipe Appeal) 
Name......... | 
| 

l 

I 








City 
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Lt. Ralph S. Clark, U.S.N., brother 
of Larry Clark, Twin City Hardwood 
Lumber Co., has been transferred from 
the Bureau of Supplies and Accounts 
for Lumber of the Navy to the office 
of the Lumber Coordinator, Portland, 
Ore. 


The new mill of Ponderosa Lumber 
Co., one mile east of South Fork, 
Calif., was destroyed by fire on Aug. 





PAUL B. BERRY 
Grand Rapids 6, Michigan 


if you can furnish any of the follow- 
ing (or anything else) write or wire me. 


5 cars 54°’ or 34°’ for drawer sides 
10 cars crating 3%" or thicker 


l car 8/4" prefer FAS prefer Gum, 
Poplar 

5 cars 5/4"" soft hdwd. for furn. frames 

15 cars 4/4" prefer D pine 

10 cars 4/4’" soft hdwds. 


KD, AD. SD Rgh. or surfaced 
Interested in plywood panel connection. 











YAMOND HARD 


MAPLE AND BIRCH . 



















When you want reliable 
quality Maple and Birch floor- 
ing. order “Diamond Hard.” 
Its good manufacture is your 
assurance of satisfaction. 


JW. WELLS 


LUMBER COMPANY 
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MENOMINEE, MICHIGAN 
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PEOPLE AND PLACES 


27. The mill had only been opened 
a week earlier by Joe Lo Forti, owner 
of the West Fresno Lumber Co. and a 
group of associates. The plant had 
been under construction for about one 
year and represented an investment 
of $65,000. 


Riordon & Pfundstein, Erie, IIl., has 
been sold to a new company which 
has been incorporated as the Erie 
Lumber & Grain Co., by J. B. Mosher, 
F. E. Breed, and C. M. Brewer. 


Megel & Son lumber yard at Papil- 
lion, Neb., destroyed by fire on Aug. 
24, with loss of $25,000. 


Searle & Chapin Lumber Co., Lin- 
coln, Neb., suffered loss by fire on 
Aug. 7, estimated at $30,000. 


Walter H. Ridley has joined the 
sales promotion department of The 
Foxboro Co., Foxboro, Mass., makers 
of industrial instruments for measure- 
ment and control. 


Dickson Wood Carving Co. plant at 
High Point, N. C., destroyed by fire 
on Sept. 2, with loss estimated at 
$45,000, fairly well covered by insur- 
ance. The plant was burned last 


March, with loss of about $35,000, and . 


had just been completed, resuming 
operations only a few days before the 
second fire occurred. F. F. Dickson is 
president of the company. 


P. D. Foster, has closed the P. D. 
Foster Planing Mill, Urbana, IIl., and 
after 34 years in the business, has 
retired because of ill health. 


C. D. Harless, one-time resident of 
Snyder, Tex., has returned to Snyder 
from Dallas and is now associated 
with the Burton-Lingo Lumber Co. 
there. 


Recent visitors to Los Angeles in- 
cluded J. W. Copeland, head of J. W. 
Copeland Yards, Inc., Portland, Ore., 
and A. C. Seaton, manager; B. O. 
Leftwich, wholesaler of Phoenix, 
Ariz., and Mrs. Leftwich; Lewis Jen- 
nings, Jennings Lumber Co., Safford, 
Ariz., and Mrs. Jennings; Charles R. 
West, lumber wholesaler, Phoenix, 
Ariz. 


A fire swept through the Henry 
Laws Company lumberyard at Santa 
Rosa, .Calif., on Sept: 3, resulting in 
damages estimated at nearly $200,000. 


Roddy Mulholland, vice president 
California Panel & Veneer Co., Los 
Angeles, Calif., returned early in 
September from a month’s business 
trip to Wisconsin mills and New York 
City. 


The Bakersfield Box Co., Bakers- 
field; Calif., was recently destroyed 
by fire with loss of approximately 





Crossett—First "Treasury Town" of Nation 
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Crossett, Arkansas—where pine and hardwood lumber is manufac- 


tured by the Crossett Lumber Co.—on Aug. 19 received the nighest 
award made by the U. S. Treasury Department for the sale of 
War Bonds through the Payroll Allotment Plan and became the 
Crossett exceeded the requirements 
for the honor with 100 percent of its business firms participating, 
in the payroll savings plan and 98 percent of the employees invest- 
Pictured above at the 
speakers’ stand at the Treasury's first T-Town presentation cere- 
monies is Robert W. Fowler, Washington, D. C., originator of the 
Shown in the front row, left to right, are 
Frank Morley, Roy Dooley, P. G. Gates; Sr., William C. Norman, 
Rev. R. E. Simpson, Mayor George R. Lessor, Peter F. Watzek, and 
Peter F. Watzek, vice president and general man- 
ager of Crossett Companies, was master of ceremonies, and he 


nation's first Treasury Town.” 


ing more than |! percent of their salaries. 


Payroll Allotment Plan. 


Moody Moore. 


Peter F. Watzek 


has publicly challenged every town and city in the United States to duplicate Crossett's 
record and become the second T-Town in the nation. As a reward, Mr. Watzek agrees 
to send to No. 2 T-Town a resident of Crossett to convey the congratulations of the No. | 


T-Town. 
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FUTURE WOOD 
CONSTRUCTION 


Wood construction has 
done so good a war job 
that its use will be in- 
creased for post-war 
building. Let’s get ready now for 
the post-war lumber boom. We 
are equipped to furnish you a com- 
plete line of uniform grades of 
Southern pine and hardwood. 


WOOD LUMBER CO. 


BIRMINGHAM, ALABAMA 
MANUFACTURERS & WHOLESALERS OF PINE & HARDWOOD 


LANE 


Trade Mark Reg. U. S. Pat. Off. 














SAW MILLS 


AVAILABLE FOR 


PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 

Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 


Various sizes and dogs to meet your needs. 


85 i 


years: experience in building Saw 
ills and woodworking machinery. 


LANE MANUFACTURING CO. 


pan tana pee Sede! 
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(eo. J. Silbernagel- 


WHOLESALE DISTRIBUTOR 


West Coast Lumber 


and 


Lumber Products 


SPECIALIZING IN 


PONDEROSA PINE 


@ LUMBER 

@ MILLWORK 
@ MOULDINGS 
@ BOX SHOOK 


¢0.J.Silbernagel 


GENERAL OFFICE 
8 S. Michigan Ave., Chicago, Ill. 


WEST COAST OFFICE 
Pacific Bldg., Portland, Oregon 
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* 
Y r 6 Va 6 $50,000. Plans for immediate recon- 
struction have been announced by 





f we he he 4h C. W. Edwards of the company. 
——— Mrs. Iris Eckstrom, wife of Thomas 
= ~— -| | Eckstrom, general manager of Pacific 

{ 89 3 Now in its 5lst year, W. T. 944 Mutual Door Co., Tacoma, Wash., has 
} fr: \ Ferguson Lumber Co. is looking been promoted to first lieutenant at 
Wa) aly ahead to better than ever service : Fort a 7. bi = Py 
oval customers when Vieory Lag (PEE | sere oth, WAG Otee: nt 

hi i ow tema | ing center. She was commissioned a 





f= w- /s] | second lieutenant in April, oe Her 
r ae son, Thomas F. Eckstrom, Jr., re- 

| Be tly enlisted in the Navy. She al 
W.T. FERGUSON LUMBER Co. 2 ee ee eae 


St Louis, Missouri _ = Eckstrom. 


Forest Fire in Big Horn Forest 
A fierce forest fire raged in the Big 
Horn National Forest, a mile north 
of Ten Sleep, Wyo., on Aug. 23. Two 
hundred soldiers from the Casper 
(Wyo.) Army air field were rushed 








4) 








This pre-war picture illus- 
trates how we used to pride 


ourselves on our well assorted to help fight the blaze after one hun- 
stocks to serve customers. dred volunteer fire fighters reported 
With Victory we will again they were unable to check it. 

plan to offer a well-rounded, Forestry chiefs from Denver were 
dependable service in South- flown to the scene to direct the fight. 
ern Pine, Hardwoods, Oak, Rangers were summoned from the 


Custer, Black Hills, and Harney Na- 


Beech and Pecan Rreering. tional forests in Wyoming and South 











k \\ ' coil Dakota to assist in fighting the fire. 
3 Retires 
oe TREMONT LUMBER COM PANY Oscar M. Wold, regional fiscal 
s. agent for the Northern Region of the 
re os Galen Mabaeer Roche Ile , La. Forest Service, U. S. Department of 
uality , 








Agriculture, has retired after 38 
years of service, all but three of 
which have been spent in Missoula, 
Mont. LaVaughn Beaman, formerly 
assistant in that region and later re- 
gional fiscal agent at Denver, Colo., 
succeeded Mr. Wold on Sept. 5. 





Changes Name 
Known as C. A. Stuck & Sons, Inc., 


2 9 low. Jonesboro, Ark., for more than a half 
century, the company has changed its 
name to Stuck Bros., Inc. The new 


CAR and CARGO WHOLESALE ONLY | name has been adopted as part of the 
b 

K Large and Long Timbers - Fir Piling up to 150 ft. cag ame ee 

SN LY William R. Stuck, sons of the late 

W. R. Stuck, one of the original 

owners, are president and secretary, 

respectively. 
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Resigns 

Walker Buswell, who for the past 

three years has been in Washington, 

oe es a 0 ———— D. C., with the Treasury Procurement 

NOrt Bee oF Division identified with Lend-Lease 

4 Lumber and Forest Products require- 

ARDWoops ments, has resigned, and after Sept. 

SOFT 

WOOps T 15 for the duration of the war will 

devote his time to raising Hereford 

CAYUTA BRAND | beef cattle at his farm near Glou- 
HARDWOOD 
FLOORING 


cester, Va. 
Wh ape ‘ wanes Canadian Spends Busy Week in U. S. 
YZ e have been many years building 
MAHOGANY Ld up our reputation for quality and cus- 








W. Y. “Bill” Strachan, energetic 
LN Zz tomer satisfaction. It distresses us secretary of Western Retail Lumber- 
WALNUT me that under current operating and Bang men’s Association (Canada), recently 
ply conditions we are unable to meet spent a week in Evanston, IIl., attend- 

even the needs of our regular custo- ing the Northwestern University con- 

mers. whose forhearance we solicit ference course for trade association 

secretaries. Among his classmates 
was Roland Slagle, secretary of the 
| Indiana Lumber & Building Supply 
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Dealers Association. In the few 
hours between the conclusion of Bill’s 
last class at the University and his 
departure for Winnipeg, he renewed 
some old acquaintances, made some 
new ones, delivered a lot of interest- 
ing information and observations on 
Canada’s war and postwar activities, 
and picked up a lot of data on lumber 
industry conditions in the United 
States. 


Rebuilding 


The Dardis Lumber & Fuel Co., 
3urlington, Wis., destroyed by fire 
several months ago, is being partially 
reconstructed so that the company 
can continue to accommodate wartime 
lumber demands, company officials 
announce. Although permission to 
reconstruct all buildings has been 
granted by the industrial commission, 
only the office proper, one extension 
shed, and a warehouse will be set up 
for the present, with the rest of con- 
struction to take place after the war. 
E. F. Ihlenfeld is assuming general 
management of the firm, according to 
Mrs. H. D. Dardis, president. 


Visitors from Australia 


A recent visitor to Los Angeles was 
C. H. Hando, managing director, 
George Hudson Pty., Ltd., Sidney, 
Australia. Accompanied by R. J. 
Parish and A. J. Thomas, assistant 
timber controller for the Australian 
Commonwealth, Mr. Hando visited 
the West Coast as a member of a 
three-man official commission which 
studied ways of increasing the sup- 


plies of lumber Australia is receiving - 


from the Pacific Coast for war needs. 


Forest Fire Prevention Posters 


Christenson Lumber Co. was among 
a group of San Francisco, Calif., busi- 
ness firms sponsoring sixty-nine 24- 
sheet posters displayed in the city 
during August, featuring forest fire 
prevention in cooperation with the 
victory advertising activities of the 
Pacific Advertising Association and 
the government. 


Reacquires Yard 
The Woodhouse Building Supply 
Co., Wasco, Calif., which A. G. Wood- 
house recently sold to the Houts & 
Box Lumber Co., has been reacquired 
by Mr. Woodhouse. 


Sells Yards 

Hayward Lumber & Investment Co. 
of Los Angeles has announced that 
its retail yards at Banning and Santa 
Ana, Calif., which had been closed for 
the duration of the war, have been 
sold to J. W. Copeland Yards, Inc., 
Portland, Ore. 


Giant Tree Cut 


A 675-foot Douglas fir tree, said 
by Weyerhaeuser Timber Co. loggers 
to be the largest they have ever cut 
in Cowlitz County, Wash., and be- 
lieved by them to be one of the 
largest ever cut in that area, was 
felled near Longview, Wash., the last 
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MINERAL INSULATION 
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Ford-V-Neer is made in panels 44’’x14’’x 
14” with ship-lap edges on four sides — 
can easily be cut to fit around windows 
and gables. The rigid strength and per- 
fect match built into the Ford-V-Neer 
panel aids materially in handling by the 
applicator, and speeds the work on the job. 
Ford dealers can supply Ford-V-Neer with- 
out restrictions for the immediate modern- 
ization and weatherproofing of buildings. 


Recent emphasis on the insulation 
é of buildings by Federal agencies 
to conserve fuel has created a 
very heavy demand for Ford-V- 
Neer. The excellent working 
qualities of Ford-V-Neer makes 
Weatherometer Tested : it.a favorite with all applicators 
: and we have had some difficulty 
Ford roofingproductsare § = —in meeting the enormous demand 
bit 0 te 3 of our dealers for stocks of this 
borage d ree ets popular siding. We are-making 
po gg rscendieag ~ _ every i to re andes as 

ae romptly as possible, but we 
ee meine ial all our dealers to place or? 


tees the durability and a a 
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Make Your POSTWAR PLANNING 


Pay You DIVIDENDS TODAY 
SELL 


CREO-DIPT 


SHINGLE STAINS 


for wood shingle roofs and side walls 
& 


CREO-DIPT 
DOUBLE STRENGTH WHITE 
for wood shingles, brick, stone, stucco 
Available Now For Prompt Shipment — Write For Full Particulars 


CREO-DIPT CO., INC * NORTH TONAWANDA, N. Y. 











YOUR CUSTOMERS WANT 


eed matic 


ELECTRIC HANDSAWS... 





..»why don’t YOU sell them? 


A lumber yard is the natural outlet for Speed- 
matic Saws because every lumber buyer needs 
them now or will need them soon. In your own yard, 
where customers will see it work, SPEEDMATIC will 
pay for itself doing many jobs faster, better than 
they've ever been done before—automatically pro- 
viding demonstration facilities hard to match else- 





Speedmatic does the job quicker, 
better, AT LESS COST! 


Just the right 
weight and handiness 
—plus all the power 
you'll ever need. It’s 
erfectly balanced for one- 
and eens in any posi- 
tion. tra-wide shoe as- 
sures steadier, truer cut. 
Blade enters cut at 7,000 
r.p.m. — so fast it practi- 
cally feeds itself. Write 
for dealer proposition on 
SPEEDMATI and other 
top-notch Porter-Cable 
electric tools. 


PORTER-CABLE 
Machine Co. 
1600-9 N. Salina St., Syracuse 8, N. Y. 


























POST-WAR 
PLANNING 


should include protection of all 
lumber and millwork with 


PAR-TOX 


Termites and decay are enemies 
that must be combatted in the 
interests of lumber conservation 
and customer satisfaction. 





Specify 
“Par-Tox Treated” 
on your next order. 












IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 


75 years of service 
to the sash and door 
industry. 









a” LOGGED TWICE 


Most of the timbered slopes in this view have 
been logged twice (1885 and 1938); yet they still 
support a good stand of timber that is growing 
faster for the next harvest. This private forest 
is a Western Pine Tree Farm, managed on the 
basis of continuous lumber production—not for 

a generation or two, but forever. 
Western Pines* not only are important woods 
_ today but will continue to be in the years ahead. 


WESTERN PINE ASSOCIATION 


YEON BUILDING, PORTLAND 4, OREGON 


*Idaho White Pine *Ponderosa Pine *Sugar Pine 








*These are the Western Pines 
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of August. The tree was cut into 
eleven sections measuring 196 feet 
after a 60-foot top had been removed 
and contained a total of 71,542 board 
feet. The stump measured 124 inches 
in diameter. To perpetuate the mem- 
ory of the tree, a cut will be taken 
from the butt log and mounted on 
the lawn in front of the Weyerhaeuser 
office in Longview. The previous rec- 
ord tree to come from the Weyer- 
haeuser woods near Longview was 
reported in 1931 and produced ap- 
proximately 52,000 board feet. 


Wins Award 


“The Mitre,” a monthly publication 
issued by Wm. Cameron & Co., Inc., 
Wholesale, Waco, Tex., has received a 
certificate of award presented by the 
American Red Cross “in recognition 
of outstanding service in the publish- 
ing field in behalf of the American 
Red Cross.” The award was made in 
connection with the national compe- 
tition for cover illustrations of com- 
pany publications in connection with 
the Red Cross 1944 War Fund cam- 
paign and was based on the March, 
1944, issue containing a special cover 
illustration featuring the Red Cross 
Blood Donor Service, a cartoon spot- 
lighting the more important Red 
Cross services, and an editorial headed 
“Lumbermen ... Aid This Cause.” 


Speaks Before Engineers 


W. H. Scales, architectural engi- 
neer and southern manager of the 
National Lumber Manufacturers’ As- 
sociation, spoke on “A Decade of 
Progress in Lumber Construction and 
Materials” at a meeting of the Louisi- 
ana section of the American Society 
of Civil Engineers on Sept. 5 in New 
OCrleans. He said he believes the 
Louisiana lumber industry has a 
greater future now than it has ever 
had and that the industry as a whole 
is entering into an era “unprecedented 
in history,” provided recent scientific 
and technical developments are applied 
to the growing of trees and to their 
proper utilization. 


Assistant Manager 


E. L. “Ted” Connor, after an ab- 
sence of about a dozen years, is once 
more back in Seattle and is in the 
thick of the red cedar shingle and 
shake business. Except for a few 
short periods, Ted Connor has been 
selling cedar. shingles since 1902. In 
the early days when “Star A Stars” 
were the big sellers, Ted Connor was 
Seattle manager of the H. B. Waite 
Lumber Co. For the past two years 
he has been with the Chapman Lum- 
ber Co., Portland, Ore., and prior to 
that for a number of years he has 
been engaged in the distribution of 
red cedar. shingles in southern Cali- 
fornia. Few men have been instru- 
mental in moving as many shingles to 
market as Ted Connor. After 42 
years in one line of business few men 
have the energy and interest that he 


has. He comes back to Seattle as 
assistant manager of the Colonial 
Cedar Co., which has shingle staining 
piant and distribution yard in Seattle. 
This company markets Fitite Colonial 
processed red cedar shakes and Sta-on 
stained shingles. Head of the Co- 
lonial Cedar Co. is C. E. Putman, who 


criginally patented the processed 
cedar shakes, known as_ Fitite 
Colonials. 


Combines Eastern Sales Office 
with Lab 


To bring its technical service de- 
partment into closer touch with the 
sales activity of the company, I. F. 


Laucks, Inc., Seattle, Wash., is com- 
bining its eastern sales office at Chi- 
cago with its laboratories and plant 
at Lockport, N. Y., effective Sept. 1. 
The change applies to both the glue 
and Laucks coatings and wood pre- 
servatives sales. 


Surveying Lumber Situation 


Lt. Earl M. McGowin, who has 
charge of the Central Procuring 
Offices at New Orleans, Memphis, and 
Shreveport for the procurement of 
pine lumber, representing the Navy, 
and Lt. Col. M. S. McDonnell, chief 
of the Forest Products Branch of the 
Army Service Forces, representing 
the Army, are now in the European 











Extensive, current advertising to consumers and the 
building trade emphasizes an important selling point 
of Lo-““K” Cotton Insulation—Jight weight . . 
weight which is such an essential feature of good 


insulation. 


The very fact that one full cubic foot of Lo-“K” 





TWICE AS LIGHT 
AS ANY OTHER! 


TWICE AS EASY 
TO SELL! 





FEATURES WHICH KEEP 
Lo-"K” INSULATION 
UP IN FRONT!... 


@ Low in thermal conductiv- 
ity. The “k”’ factor for one 
inch is only 0.24. 

Light in weight—only .875 
pounds per cubic foot. 


. light 


@ Flame-proof . . . will resist a 
weighs only % of a pound indicates that millions of * Sean dingemtane of 
air cells are present... air cells which effectively 1800° F, 

‘ ; : @ Easy to handle. The blanket- 

break space up into dead air pockets, preventing ty sell Hen snugly. Cuts 
4 alan abor costs On inst ation 

the passage of heat and moisture, providing real ak sae 
msulation efficiency. @ Low in cost. . . lasts indef- 
~~ ff J initely .. . pays for itself in 


Tell your customers about the extreme light weight 


fuel savings alone. 


of Lo-“K”...let them hold the Lo-“K”’ sample © Resists moisture, rot, mil- 


for proof. Build on this point for greater sales. 
Remember that light weight means insulation 
. facilitates quick, easy 
handling . 
installation cost. 


won’t shift or settle . 
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dew, vermin. 

Will notcauseskin irritation. 
Clean. Walls and ceilings 
will be free from smudging. 
Fluffy—creates more air 
cells after installation. Will 
not sag or settle. 


Lo-"K” is Available Now 


. lowers 











Sn a ee emicmantinemnedienemntitonstinentimenstinnetiael 


Lockport Cotton Batting Company 
Dept. AL-9, Lockport, New York 
tie me Please send me samples and complete 


information about Lo-““K”” Cotton Insulation— 





theater of war making a joint survey 
of the lumber situation. Upon their 
return early in October, it is expected 
these officers will cover in their re- 
ports the immediate lumber demand 
in and for the European theater of 
war, together with the existing sup- 
ply and estimated future requirements. 


During the absence of Lt. McGowin, 
the CPA offices for the procurement 
of pine in the South will be under 
the direction of Lt. W. F. (Wally) 
Walker, who has charge of the offices 
for this work in Atlanta, Birmingham, 
Jacksonville, and Charlotte. Lt. L. G. 
Morgan is the acting officer in charge 
of the New Orleans Navy procure- 
ment office. 


Short Course in Kiln Drying 


The twenty-sixth short course in 
kiln drying practice at the New York 
State College of Forestry, Syracuse 
University, will be held Oct. 9. to 
Oct. 18; Prof. H. L. Henderson will 
be in charge of the course. 


The course covers the following sub- 
jects: Structure and inspection of 
wood, preparing wood for kiln drying, 
kiln operation, study of drying factors, 
troubles in kiln drying, types of kilns, 
kiln buildings, special problems in kiln 
drying, insects and fungi, damage to 
wood in storage. 


The course is open to all who apply. 
It requires no previous training or ex- 


perience. A certificate is granted by 
the College upon completion of the 
work to those who have passed the 
course. 

The last day of registration will be 
Sept. 30. The registration fee is $50 
and the class is limited to 18. Address 
inquiries to Prof. H. L. Henderson, 
New York State College of Forestry, 
Syracuse 10, N. Y. 


Approaching Weddings 


Lumbermen and loggers throughout 
the Western States are interested in 
news of the coming wedding of Con- 
stance Ann Freydig of Tucson, Ariz., 
daughter of Lt. Col. and Mrs. Paul 
Freydig, to Ensign Franklin Fitz 
Randolph Stewart, son of Dr. and 
Mrs. James Whitney Stewart, Pueblo, 
Colo. Miss Freydig has been attend- 
ing the University of Arizona. Ensign 
Stewart is on duty at Cambridge, 
Mass., where the wedding will take 
place. Col. Freydig, graduate log- 
ging engineer from Oregon State 
College, was a flyer in World War I. 
Later he had charge of logging for 
Pope & Talbot at Port Gamble and 
Port Ludlow, Wash. After leaving 
them he went to Tasmania and 
opened up a large logging operation 
for a new pulp and paper corporation. 
He also spent a few years in Arizona 
as vice president in charge of logging 
for Southwest Lumber Mills, Inc., 


McNary, Ariz. Col. Freydig is a past 
president of the Pacific Logging Con- 
gress. He has been in service over- 
seas for the past two years. 


J. Philip Weyerhaeuser, executive 
vice president of Weyerhaeuser Tim- 
ber Co., accompanied by Mrs. Weyer- 
haeuser, their daughters, Ann and 
Elizabeth, and by Mr. Weyerhaeuser’s 
sister, Mrs. F. Rodman Titcomb, left 
Tacoma, Wash., Sept. 5 for New York 
City, where Miss Ann Weyerhaeuser 
will be married Sept. 16 to Pfc. John 
James Pascoe, II, of Tacoma. Pfe. 
Pascoe, the son of Dr. and Mrs. 
Charles S. Pascoe of Tacoma, is at- 
tending radio school at Fort Mon- 
mouth, N. J. 


Named California Division 
Manager 


Fred B. Smales, manager of the 
San Francisco branch of the United 
States Plywood Corp. since 1938, has 
been promoted to manager of the 
firm’s California division, with head- 
quarters in Los Angeles, succeeding 
N. J. Sorenson, who is retiring to 
look after personal business affairs. 
Mr. Smales, who served as secretary 
of the Pacific Wholesale Hardwood 
Distributors Association in 1941, will 
have charge of the company’s activi- 
















Zo ; WALLBOARD TILEBOARD 
Oil is tight. Coal is very scarce. Government author- DUCT WORK INSULATION BOARD 
ities say this may be our last War Winter . . . but HAIR FELT ASBESTOS BOARD 
our worst for fuel. Insulate NOW. Protect your CORK DECORATIVE GLASS 
family’s health .. . save 25% or even more on fuel. ERE GLASS 
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NATIONAL 
MINERAL WOOL ASSN, 
Desk A.L. 


1270 6th Ave., N. Y. 20, N. Y. 


Please send me “Insulation and 
Your Home” 














INSULATE NOW! 


Insulation soon pays for itself. Get the facts. 


This is the message we are delivering to home 
Owners in advertisements in national consumer 
magazines. “Insu- 
lation and Your 
Home” contains 
unbiased. informa- 
| tion on all types of 
insulation. We will 
be happy to send 
| 
| 
| 





HOLDS FAST—WORKS FAST 
Adheres to wood, metal, concrete, plaster 


and all kinds of building board. 
Capacity, 50 sq. ft. to a gallon 


and all kinds of insulating material 


B. 4 R Cl A y MANUFACTURING COMPANY, INC. 


385 GERARD AVENUE, BRONX 51, N. Y. 
MAKERS OF BARCLAY TILEBOARD 
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Barclay Mfg. Co., 385 Gerard Ave., Bronx 51, N. Y. 
TO Send name of nearest distributor 
(0 Send Barclay catalog 


FOR A LIFETIME BOND 


OK aw -2 44 5. Ae 
WATERPROOF ADHESIVE CEMENT 





FOR FASTENING 
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Pope & Talbot, Inc. 


Mills at: Port Gamble, Wash., St. Helens, Ore. 
Rail and Cargo : Since 1853 ‘4 










> Loading creosoted Doug- 
las Fir piling 135 ft. long 
‘ on triple-load flat cars 
NSB at St. Helens, Ore. 


Portland, Eugene, Seattle, New York, Ss creosoting plant. 


i 
Los Angeles, San Francisco, San Diego, Phoenix ee 
I 





treated and 
untreated. 





Kiln Dried Pine 
for Postwar Buyers 








Solid piled load of lumber ready for the kilns at Anaconda 


Anaconda is set up to kiln dry 4,000,000 feet 
a month of all grades of Ponderosa Pine in its 
10 modern Moore automatically controlled 
cross-circulation kilns. 


When peace is declared you are 
going to want dry lumber pronto. 
Plan to get it from Anaconda. 











sets 


AN ACON p A MTEC CI SALES OFFICE: 1204 Conway Bldg., CHICAGO 2, ILL 
LUMBER DEPARTMENT 
BONNER, MONTANA Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont. 














POSTWAR “SUDDEN SERVICE” 


While during the war we have not been able to go 
very heavy on our old "Sudden Service" slogan, you can 
put it down in the book that as soon after Victory as 
possible Angelina "Sudden 
Service" will again become a 
definite reality. Yes Sir! We're 
going, to take real delight in 
getting back into our old 
"Sudden Service’ swing on 
your Southern Pine and Hard- 
wood orders. 








CHICAGO REPRESENTATIVES: 
— H. poe 9 LUMBER COMPANY. 


10 X. Franklin St. Chiengo, Il ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 
A. E,. BOATRIGHT LUMBER COMPANY, NEWTON COUNTY LBR. CO., Deweyville. Texas ANGELINA HARDWOOD CO. 
111 W. Washington St., Chicago, Il. TROUT CREEK LUMBER CO., Kirbyville, Texas Sales Office, Lufkin, Texas 
Railroad and Car Material TEXAS OAK FLOORING CO., Dallas, Texas Mills at Ewing, Tex. and Ferriday, La. 
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Automatic SAFETY TRIP STAKE 
POCKETS 


for Motor Trucks and 
Ry. Cars. Speed load- 
ing and unloading. Haul 
larger loads. Save 
stakes. Order today. 


C. H. Van Donk 
1337 E. Mason St., 
GREEN BAY, wis. 

















HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 
37 Years’ Experience 


Engineering Service and Estimates Without 
Obligation -- Send Us Your Inquiry 








CORINTH ““co™ 


CORINTH, MISS. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 








SULLIVAN LUMBER CO. 


a agin OREGON 


FACTORY 
YARD. OeTOCK Fr ij CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 32 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








WEBSTER. 
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QUALITY 


Ore ¢ H. E. Webster Lumber Co. 
Kansas City, Mo. 














LEMIEUX BROS., INC. 


FORESTERS--TIMBER ESTIMATORS 
APPRAISERS--CIVIL ENGINEERS 
410-22 Maritime Bldg. NEW ORLEANS, LA. 











LOOSE LEAF TALLY BOOKS 
Tally Sheets with Waterproof Lines 
Samples and Catalog on Request 


Tally Cards Gauges Marking Sticks 
Crayon Tally Pencils Leather Aprons 
Rule Cases Rules Door 

Car Movers Hammer Stamps Lumber Rollers 


ooks for Lumbermen 


FRANK R. BUCK & CO. 
2133 Touhy Ave CHICAGO, ILL, 








Tropical Woods 


Balsa Wood & Substitutes 
Mahogany & Substitutes 


F.C. LUTHI & CO., new omeans 17°10. 
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ties in California, Nevada, Arizona, 
and New Mexico. 

Donald Bradley of the company’s 
Les Angeles branch, has been named 
Smales’ successor at San Francisco. 


Buys Kentucky Timber Rights 


Timber on a 3,600-acre tract on 
Little Fork, Elliott County, Kentucky, 
containing an estimated 10,000,000 
board feet, has been sold to Nelson 
Sturgill of Martha, Ky., who plans to 
move two large mills to Elliott County 
to cut the timber for war use. 


Florida Timber Tract Sold 


Sale of 27,000 acres of timber in 
Gilchrist County, Florida, to the Hon. 
Alto Adams, Justice of the Supreme 
Court of Florida, and Jack W. Sim- 
mons, Elberta Crate Co., Tallahassee, 
Fla., has been announced by J. E. 
Wcodman, consulting forester with 
offices in the Barnett National Bank 
Bldg., Jacksonville, under whose man- 
agement it has been for the past thir- 
teen years. 


. . Obituaries 


SAMUEL M. ANDERSON, SR., 74, 
pioneer Grays Harbor, Wash., lumber- 
man, died recently at Willits, Calif., 
where he had been for the last month. 
Mr. Anderson had lumber interests in 
California and other Pacific Coast areas, 
as well as on Grays Harbor. He was 
associated with the Anderson & Middle- 
ton Lumber Co., which his father, the 
late H. N. Anderson, and A. W. Middle- 
ton founded. For a number of years he 
also was head of the Bay City Lumber 
Co., Aberdeen, Wash., and also operated 
a redwood mill at Andersonia, Calif. 
Survivors include three sons, one of 
whom is Capt. Samuel M. Anderson, Jr., 
of the Bay City Lumber Co., now at 
Fort Mason, Calif., three sisters, a 
brother, and six grandchildren. 


ALBERT BIGGS, 87, retired lumber 
dealer, who formerly operated lumber 
yards throughout the midwest and Pa- 
cific Coast, died Sept. 3 at his home in 
Los Angeles, Calif. He is survived by 
two daughters and a son. 


GUY E. CARPENDER, 59, head of the 
Clayton Lumber Co., Guttenberg, Iowa, 
died Aug. 21 in Chicago, while on a 
business trip. During World War I he 
logged mahogany timber in the Philip- 
pine Islands and later had engaged in 
the lumber business in Central America, 
South America, and Mexico. 





J. WILBUR CREWS, for 27 years 
president of Phillips Lumber Co., Win- 
ston-Salem, N. C., until his retirement 
several years ago, died Aug. 23 at his 
home in that city. He also was a for- 
mer mayor of the city. 





IRA ASHLEY GOODSON, 72, owner 
and operator of I. A. Goodson Lumber 
Co., Ravenwood, Mo., died suddenly Aug. 
6 at his home there. Survivors include 
his widow, a daughter, and two sons, 
one of whom, Glen B. Goodson, was as- 
sociated with his father in the lumber 
business. 


ABE GROSS, honorary vice president 
of the Lumbermen’s Association of 
Texas for many years, died at his home 
in Waco, Tex., on Aug. 19. Until about 
eleven years ago when he was stricken 


and confined to his bed, Mr. Gross, an 
attorney, had for many years repre- 
sented the Texas association at the 
State’s legislature sessions and had pro- 
tected the dealers’ interests. Three sis- 
ters survive. 


LUCIUS G. HILLYER, 74, proprietor 
of Baraga Lumber Co., Baraga, Mich., 
died Aug. 19 in a hospital in Hancock, 
following a long illness. He had been 
connected with the lumber industry for 
fifty years and at one time was asso- 
ciated with Silas Clements in the or- 
ganization and operation of the Dollar 
Bay Lumber Co. He was outstanding in 
civic affairs and charitable endeavors. 
Two nephews survive. 


EDWARD H. HOWLAND, 93, vice 
president of E. P. Boyer Lumber & Coal 
Co., Omaha, Neb., died in a _ hospital 
there on Sept. 3. Until 1922, Mr. How- 
land had headed the E. H. Howland 
Lumber & Coal Co., which he had or- 
ganized. Three daughters survive. 


LIEUT. PAUL F. JUELING, JR., U.S. 
Army, formerly of the Tacoma pub- 
lic relations department of Weyer- 

haeuser Timber Co., Tacoma, Wash., 
was killed in action in France on Aug. 9, 
according to notification sent to his 
wife by the War Department. Previous 
word received by Mrs. Jueling indicated 
that on Aug. 1 her husband, who was 
serving with a tank division, was pro- 
moted to first lieutenant, and press dis- 
patches told how, through his knowl- 
edge of German, he had obtained from 
dazed and hysterical German prisoners 
information that greatly aided in the 
Allied capture of Les Hauts Vents, a 
hill northwest of St. Lo. 


LEWIS LARSON, 54, vice president in 
charge of sales for W. L. Kullberg 
Manufacturing Co., Minneapolis, Minn., 
died after a career of 35 years in the 
millwork industry. He was active ir 
fraternal organizations and was a mem- 
ber of Twin Cities Hoo-Hoo club. 


JOHN RAY McQUILLAN, 59, for many 
years secretary and general manager 
of Langlade Lumber Co., Antigo, Wis., 
for the past two years State director 
of Federal Housing Administration, 
died Sept. 10 at a Milwaukee hospital, 
following an illness with heart trouble 
which had confined him to the hospital 
since Aug. 30. In 1933 McQuillan re- 
signed as mayor of Antigo to organize 
the HOLC, remaining as State manager 
for seven years when he retired to re- 
enter private business. A year later 
he was appointed Milwaukee manager 
of WPA, and in June, 1942, became 
state FHA director. Four sisters sur- 
vive. 


HERBERT E: MILLIKEN, a partner 
in the Viney - Milliken Lumber Co., 
Covina, Calif., since 1910, died at his 
home in that city on Aug. 24. He is 
survived by his widow, two sons, and 
a daughter. The business is being car- 
ried on by his partner and brother-in- 
law, William A. Viney. 


SAMUEL E. REEB, 83, prominent in 
the hardwood lumber business in Ash- 
land, O., since 1915, and prior to that 
in Hicksville, Ohio, died Aug. 30. 


THEODORE C. ROSE, 47, vice presi- 
dent and general manager. of American 
Handle Co., Jonesboro, Ark., died in a 
hospital there on Aug. 17. Surviving 
are his widow, two sons, and a daughter. 


WALTER H. SCHNABEL, president 
of the lumber company bearing his 
name in Cuyahoga Falls, Ohio, died in 
a hospital in Akron on Aug. 30. He 
was a leader in civic affairs. 





HORACE BLANCHARD SHEPARD, 
89, president Shepard & Morse Lumber 
Co. and Shepard Steamship Co., Boston, 
died Sept. 6 in that city, where he had 
been recuperating from the infirmities 
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SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 
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The SHIMER COMBINATION HEAD 






















An ideal tool for 
a great many uses, 
this Combination 
Head may be fitted 
with Bits for mak- 
ing Door, Sash and 
many odd and 
varied mouldings. 


It may be used on the Moulder or Shaper as pre- 


ferred ATLANTIC. 


The Bits are milled to pattern, set by gauge for 
yuick changes on short or long runs of stock. L U M B E R 


This is a Head you cannot afford to be without. C °@) M 2) A AN 4 


Write to us for particulars and a copy of our 
Catalogue and Pattern Book. BOSTON:-:: BUFFALO 


88 BROAD ST. 1055 SENECA ST. 


SAMUEL J. SHIMER2&SONS.INC. 


Mianufacturers of 
MILTON The Shimer Cutter Heads PENNA. 





Old ways of logging have given place 

‘to the new. Mill methods have changed. But the 

high quality of Polson lumber never has changed. 

Sitka Spruce and Douglas Fir direct from our forests. Rail and water 
shipments. 


POLSON LUMBER & SHINGLE MILLS 


HOQUIAM, WASHINGTON 


ee 


AMERICAN LUMBERMAN, September 16, 1944 91 





of old age. Large delegations from 
every branch of the lumber industry 
attended the funeral service held at 
the Shepard home in Brookline Friday 
afternoon. In Eastern lumber circles 
he was affectionately known as the 
Dean of the wholesale branch and as a 
leader in all movements for the ethical 
and economic improvement of produc- 
tion and distribution practices in the 
industry. He was a charter member 
of the Lumber Mutual Fire Insurance 
Co. of Boston, was its first vice presi- 
dent, and for many years was in charge 
of its surplus investments. When the 
Massachusetts Wholesale Lumber Asso- 
ciation was formed in 1894 he was its 
first president. His company is the 
only surviving charter member of the 
old National Wholesale Lumber Asso- 
ciation. His father, Otis Shepard, who 
died in 1900, organized the Shepard & 
Morse Lumber Co. in 1878. The com- 
pany had important manufacturing in- 
terests both in the United States and 
Canada and operated a fleet of sailing 
ships in the export lumber trade with 
the West Indies and the South Ameri- 
can countries. In recent years the com- 
pany had featured West Coast woods, 
operating a fleet of five steamers in the 
intercoastal trade, until the boats were 
taken over by the Government, al- 
though the Shepard Steamship Co. con- 
tinues to operate a large fleet of ships 
as agents for the war department. Sur- 
viving are three sons, Otis Norton 
Shepard of the company’s New York 
office and a former president of Na- 
tional-American Wholesale Lumber As- 
sociation; Horace Wentworth Shepard, 
vice president and sales director, a for- 
mer president of the New England 
Wholesale Association; and Eliot B. 
Shepard, attached to the Boston office; 
seven grandchildren, and four great 
grandchildren. Mr. Shepard’s brother, 
Thomas H. Shepard, is treasurer of the 
company. 


EDWARD A. SINGLER, 77, president 
of Singler Lumber & Basket Co., Junc- 
tion City, Ky., died Aug. 20 at his home 
there; he had been ill for the last eight- 
een months. His widow, two daughters, 
a son, thirteen grandchildren, and four 
great-grandchildren survive. 


IRA C. TRIPLETT, 63, wholesale lum- 
ber dealer of Charlotte, N. C., died there 
Aug. 29 after an illness of several 
weeks. In 1919 he joined the Richland 
Lumber Co. in Charlotte and later was 
senior partner of Oakboro Lumber Co., 
Lenoir. He was a member of the Char- 
lotte Wholesale Lumber Club and a 
charter member of Southern Wholesale 
Lumber Association. Mr. Triplett had 
been active in church work. Surviv- 
ing are his widow and two sisters. 





DANIEL WERTZ, 80, president of Maley 
& Wertz Lumber Co., Evansville, Ind., and 
a nationally known lumberman, died 
Sept. 1 in a hospital in that city after 
a sickness of several months caused by 
a complication of ailments. Until his 
last illness, “Uncle Dan,” as he was 
affectionately known, was at his office 
punctually each day. Mr. Wertz was 
an executive of many other businesses 
and during his career had been identi- 
fied with sawmills, veneer, and furni- 
ture manufacturing corporations in 
Indiana and other States. He had also 
been president of the Wolflin West Side 
Lumber Co., Evansville. Active for 
many years in church and civic affairs, 
a school in Evansville has been named 
in his honor. At the time of his death, 
Mr. Wertz was a member of the Na- 
tional Panel of Arbitrators of the 
American Arbitration Association. He 
was an organizer of the old Evansville 
Lumbermen’s Club and served as its 
president for two terms. He was also 
a past president of the Indiana Hard- 
wood Lumbermen’s Association. Surviv- 
ing are his son, Claude, who is secre- 
tary-treasurer of the Maley & Wertz 
Lumber Co.; three daughters, and eleven 
grandchildren. 
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NAM Program for 
Full Employment 


Looking to maximum employment 
of American workmen, the National 
Association of Manufacturers urged 
recently that plants and equipment 
not needed for war purposes be re- 
turned to private industry for pro- 
duction of civilian goods at the earli- 
est possible date after men and 
materials are available. 

This was part of a 12-point pro- 
gram for disposition of government- 
owned plants, equipment and supplies 
which has been formulated by the 
NAM Sub-committee on Disposal of 
War Surpluses. The program has 
the formal approval of the NAM 
board of directors representing ap- 
proximately 12,000 American manu- 
facturing organizations. 

Highlights of the 12 points are: 


1. The primary problems are the 
military security of the United States 
and the provision of employment. 


2. Maximum employment will not 
be created unless plants and equip- 
ment not needed for military purposes 
are used in private production at the 
earliest possible date. 


38. Congress should establish a 7- 
man Surplus War Property Commis- 
sion, independent of existing agencies. 
This commission should be given 
authority of all property acquired for 
war use, and not needed for national 
defense. 


4. A joint board of the armed 
forces should stipulate which govern- 
ment-owned property and supplies, in- 
cluding merchant vessels are needed 
for national defense. 


5. All government agencies and de- 
partments possessing property ac- 
quired for war use should establish 
inventory records. As soon as prop- 
erty becomes surplus, the record 
thereof should be transferred to the 
Surplus War Property Commission. 


6. Guides used in disposition of 
surpluses should be the rapid maxi- 
mization of post-hostility employment, 
the effects on existing enterprise, and 
the interests of the taxpayers. 


7. Surplus property might be dis- 
posed of by lease, with or without 
purchase or renewal options. 


8. Quantities of equipment and 
supplies released for sale should be in 
lots which would permit participation 
by small as well as large manufac- 
turers, wholesalers and retailers, with 
price differentials between small and 
large lots limited to actual differences 
in cost of handling. 


9. In order to protect private enter- 
prise from unfair competition, it 
would be provided that disposition of 
any class of property would be made 
only after receiving the advice of a 
committee representing the industry 
most directly affected. 


10. Surpluses held outside the con- 
tinental United States, its territories 


and possessions, competitive with 
products of the U.S. should be dis- 
posed of abroad so far as possible. 
Such goods sold should be prevented 
from subsequent entry into the U.S., 
territories and possessions. 


11. Recognizing the devastation 
which will have taken place through- 
out the world, the commission would 
have the authority to dispose of sur- 
pluses in reconstruction and rehabili- 
tation through other agencies created 
for such purposes. 


12. The armed forces should be ad- 
vised by Congress that it is the na- 
tional policy that the arsenals and 
navy yards should continually be 
maintained in accordance with the 
best technique and developments, with 
the understanding that as far as feas- 
ible private manufacture would be 
utilized for all production. 


Opens New Branch 


The Fruehauf Trailer Co. of De- 
troit, Mich., has opened a new factory 
branch at. 1706 Texas St., El Paso, 
Texas, to assist motor transport oper- 
ators in western Texas and southern 
New Mexico. The branch, under the 
management of A. V. Tice, is equipped 
to maintain and repair all makes of 
trailers. Complete stocks of Frue- 
hauf parts are carried and emergency 
“after hour” service is available. 


Appointed New England 
Representative 


Gordon C. Estes, general manager 
of Jones & Brown, Inc., Pittsburgh, 
Pa., national distributors of Inselbric 
and Inselstone—insulated brick and 
stone design sidings—has announced 
the appointment of Harvey L. Reed 
as representative in the New England 
States, with headquarters at 24 
Francis St., New Britain, Conn. 


Survey Shows West as 
Important Market 


A survey concluded in August by 
the Los Angeles Chamber of Com- 
merce indicated that the West em- 
ployed 31.7 percent of the people en- 
gaged nationally in the manufacture 
of lumber and timber basic products. 
The Western phase of the industry 
accounted for a total dollar volume of 
$459,000,000 or 40.9 percent of the 
national figure. 

In 1939 the West provided a mar- 


‘ket for approximately 15.5 percent of 


the lumber and construction materials, 
14.4 per cent of the builders’ hard- 
ware, and 13 to 14 percent of the fur- 
niture and home furnishings sold in 
the United States. This compares 
with the Western market for all types 
of consumer goods that year of 13.5 
percent. Today that section is buy- 
ing 15 percent of all consumer goods, 
and the wartime shift of population 
to the West coast is expected to be 
responsible for an increase in the 
percentage of the lumber and other 
building products to be sold there 
after the war. 
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USED MACHINERY FOR SALE 


FOR SALE 
1 Whitney double planer, sectional infeed roll, 
belt drive. babbitt bearing. knife grinding 
attachment. 
WALLACE ONGNA 6& SONS, 
Sheboygan Falls, Wis. 











FOR SALE 


1 Climax Logging Locomotive complete 42- 
inch gauge 
l’Boiler for Climax Locomotive 
Lots of wheels and axles and parts for Climax 
Locomotives. All this material at Cornwall, 
Rockbridge County, Va., on the N. & W. 
Railway. 

SOUTH RIVER LUMBER COMPANY. Inc. 

Northumberland, Pa. 





2 300 hp Wickes Watertube boilers, 150 steam 
pressure, hand fired, shaker grates, smoke 
stack 5 ft. diameter, 125 ft. height, 3/16 and 
fg inch material. Boilers complete with 
headers, valves, fittings, settings. 
Westinghouse Electrica Generator 3 phase, 
60 cycle, 2400 volts, 277 rpm. serial 1324118, 
direct connected Skinner Automatic Slide 
Valve Steam Engine 13x12, belted exciter, 
switchboard complete. 

40 KW GE Generator, 3 phase, 60 cycle, 
mrs aga 300 rpm, arranged for direct con- 
nection. 


— 


— Uniflow Steam Engine, 13x14, right 

and. 

1 Cameron Steam Pump, Simplex, 10x10x18. 

1 18x12 outside packed Epping-Carpenter 
Duplex Pump. 

1 41/2x234x4 duplex pump. 

1 Lagonda Tube Cleaner 4 inch, also cutters 


and expanders. 
Lot steam valves, pipe and fittings 6 inches 


down. 
PIKEVILLE ICE CoO., PIKEVILLE, KY. 


_ 





FOR SALE 


l—American locomotive crane; single truck 
axle: live boom, full revolving. 1 Flat car, 
standard gauge. 5 Guy Derricks. 

2—Allis-Chalmers 75 HP motors: 1—40 HP 
Allis-Chalmers motor; 1—71/, HP Ft. Wayne 
Electric Co. motor: 1—Western Electric 50 
HP motor. 2 American 2-drum electric 
hoists with swinging gear. 

1—Smoke stack: 300° of 24° blower pipe: sev- 
eral blowers, roll cases, refuse chain, 
shaiting. pipe. pulleys & miscellaneous 
belts. For more information write to 
KLATZKY BROTHERS at CALUMET, MICH. 





FOR SALE 


One 150 K.V.A. Generator connected to Ridge- 
way slide valve engine. 

Also, same in 75 K.V.A. size. Above com- 
plete with all piping valves-switch boards 
and wiring. Can be seen here. DAVIS MILL- 
WORK COMPANY, Forty Fort, Pa. 





WHAT HAVE YOU 
TO SELL? 


WHAT DO YOU 
NEED? 


AMERICAN LUMBERMAN 
CAN HELP YOU 


You can insert a 20 word 
advertisement in these col- 
umns THREE TIMES for 
only $3.60. 


To reach the next issue 
mail your copy to reach 
us by next Monday 


AMERICAN LUMBERMAN 
139 N. Clark St. 
Chicago 2, Ill. 
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With Victory 


—Plan to Restock 
With Booth-Kelly 
Certified - Lumber 


Favorite lumber of hundreds 
of dealers before the war, 
Booth-Kelly certified Douglas 
Fir will be the ideal stock to 
restock your yard with as soon 
as restrictions permit. 


The Booth-Kelly name on the 
lumber is your guarantee—and 
your customers’ guarantee—of 
quality. ; 


Adequate dry kiln facilities 
will enable Booth-Kelly to make 
prompt shipments of dry lum- 
ber to postwar customers, 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


BocliAtell 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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ILLIAM C. BEYER, a college 
classmate of this page, has been 
for quite a number of years the 

Director of the famous Philadelphia 
Bureau of Municipal Research. 

During those halcyon undergradu- 
ate days, I remember that Bill would 
come into the student house where 
some 25 of us lived, would case the 
joint casually and then announce 
cheerfully that he could lick anybody 
on the premises. Everybody was pret- 
ty sure he could do it, too; so he was 
never obliged to offer proof. Destiny 
may have been on the watch for a 
person like that; one with a genial 
readiness to stick his neck out. Since 
that time, in any event, Bill has faced 
up to plenty of hard hombres in the 
field of city government. They tell me 
he’s won his full share of the encoun- 
ters and that he’s still cheerful about 
taking on all contenders. 

A few days ago Bill sent me a bro- 
chure containing about a hundred epi- 
grams that he’s fixed up from time to 
time. I think he does these things 
much as other men draw doodles on 
blotters, during conferences. I’ve 
picked out a few that seemed to be 
pointing in our general direction in 
these days of hot politics and even 
hotter economic change: 


* * * 


“There are two ways of outstrip- 
ping a rival: One is to run faster, the 
other is to run’ longer. 


bo ok 


“A politician’s zeal for economy in 
office seldom survives his accession to 
office. 

1 % we 

“The peril of a free economy is lust 
for wealth; of a controlled economy, 
lust for power.” (Bill might have 
added that the fear of one peril indi- 
cates the presence of the other lust; 
or words to that effect.) 


* a aK 
“Most new ideas are worthless, but 
all good ideas were once new. 
* * Eo 
“Reforms often walk in the wake of 


funerals. 
ak ok ak 


“The reforms of one generation be- 
come the problems of the next. 





by Robert Y. Kerr 


urvey 





“Reports that the end of the world 
is at hand are likely to be premature.” 


* * * 


Bill has written a good many books, 
has collected a good many academic 
honors and has built himself an in- 
ternational reputation in his special 
field. But that isn’t all. I’m guessing 
he could make a good many of the 
boys in our industry hump themselves, 
trying to keep up with him in design- 
ing and figuring concrete construc- 
tion. He accumulated quite a few of 
the needful that way, during college 
vacations. 


M. GARNER, Secretary of the 
Carolina Lumber and Building 
Supply Association, gives us 
this parable as a footnote to the 

Battle of Washington; says he got it 
from a neighbor who has been in 
Federal service for a year or so: 

“You’ve seen a big log, dislodged 
by high water and floating down a 
muddy river. On the log are a couple 
of hundred thousand ants. And every 
ant thinks he’s steering the log. Well, 
Washington is like that!” 

Incidentally Mr. Garner has made a 
high reputation during the war years 
as an interpreter of government con- 
trol orders. He says if there’s any 
secret about it, it consists of knowing 
what NOT to send out. Of course all 
orders are supposed to be of equal 
potency; but they’re not equally im- 
portant everywhere. Reason of course 
is that the materials brought under 
control are not handled everywhere. 
Carolina dealers, for example, have 
been handling next to no red cedar 
shingles these war times. Other or- 
ders that are locally important are at 
times changed in trifling ways; usual- 
ly to make some lawyer formula come 
out even. If the practical effect of 
the change is trifling, Mr. Garner gets 
out no release about it; warns the few 
men who are likely to be affected by 
it either by letter or by telephone. 
When he takes the dealer understand- 
ing of an order apart, there has to be 
a mighty good reason. By following 
this practice Mr. Garner has taught 
dealers that when an explanation of 
an order is sent out from the associa- 
tion office it’s something important. 
They pay attention. 
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